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COMPANIES RESUM 
MISSOURI BUSINESS 


Began Writing Tuesday Under Agree- 
ment Witn Attorney General and 
With Consent of Court. 


TEXT OF COMPROMISE OPINION. 
Obnoxious Section of Orr Law Re- 
garded as Unconstitutional—Would 
Dismiss Anti-Trust Suits. 


The companies which ceased writing 
business in Missouri April 30 because of 
the enactment of obnoxious Orr anti- 
trust law resumed on Tuesday, all ex- 
cept a few that wished to withdraw 
permanently from the State due to the 
excessive loss ratio. This solution of 
the Missouri difficulties resulted from 
the several conferences among the 
companies and the deciarations of in- 
tentions as to the application of the 
law made by Attorney General Barker. 

Missouri’s attorney general agrees, 
with the consent of the court, to with- 
draw the pending suits against the com- 
panies in consideration of their resum- 
ing business. In an opinion as to the 
application of the Orr law he not only 
declares that the obnoxious section 
(10313a) is unconstitutional, but states 
that if any prosecuting attorney brings 
a suit against the insurance companies 
contrary to this opinion, he will dis- 
miss the suit as he has the authority 
to do under the laws of the State. 

Text of Agreement. 

The wording of the agreement as to 
the resumption of business is as follows: 

“It is hereby stipulated and agreed 
that, in view of the fact that the re- 
spondents herein or any of them are 
now writing fire insurance in the State 
of Missouri and engaged in doing a 
general fire insurance business in such 
State, this suit herein by and with the 
leave and consent of this court may be 
and the same is hereby dismissed with- 
cut prejudice to the State as to such 
respondents herein as shall file in this 
court a statement that they are now 
engaged in the business of writing fire 
insurance in Missouri and to continue 
writing business in such State.” 

Attorney General Barker’s opinion 
was contained in a letter to David 
Rumsey and is as follows: 

“Mr. David Rumsey, 

New York, 

“Dear Sir:—Replying to your request 
for an opinion as to the right of your 
company to do business under the pres- 
ent laws. Prior to 1911 the insurance 
companies were under the provisions of 
the anti-trust laws in Missouri. At 
that session of the Legislature a law 

(Continued on page 10.) 
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» THE HOME 


INSURANCE COMPANY 


NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 





Bas> Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 


tract with three men who have had 
experience in handling territory and 
producing business. 
the right men.  Territory—IIlinois, 
-Ohio and Indiana. Full Information 


in first letter. Address, Organizer, 


-Salary positions to 


Care Tue EAsTern UNDERWRITER, 
105 William Street, New York City. 











A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 


$3.00 a Year; 15c. per Copy 


ATTEMPT TO CHECK 
ITS MUTUALIZATION 


Few Stockholders of The Prudential 
Try to Prevent Benefits Going 


to Policyholders. 


WANT APPRAISERS DISMISSED. 


Although Chancellor Declared Act Con- 
Stitutional Petitioners Present 
Lengthy Argument. 
etition of appeal was 

f of Juli 


ant 


Basis of Appe 


al. 


Because the act attempts 
upon Chancery ! 
relating to the management and regu 
stock life insurance com- 


jurisdiction in matters 
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pany exercisable only by the Supreme 
Court. 

Because it attempts to authorize the 
exercise by Chancery of powers not 
judicial in character and properly be- 
longing to the Legislature rather than 
the judicial department of the powers 
of government “nowhere by the consti- 
tution expressly provided to be exer- 
cised by the judicial department.” 

Because the act fails to provide for 
notice of process in the proceedings 
attempted to be authorized by it to the 
persons affected, thereby effective to 
bind all of the persons so affected by 
the court’s orders and decrees made 
in the course of the proceedings. “The 
Legislature of this State being without 
capacity to abrogate or dispense with 
such notice of process in any judicial 
proceeding.” 

Because the act authorizes the im- 
pairment of the contract rights of 
stockholders, contrary to the provisions 
of Article III, section 7 of the Constitu- 
tion. 

Because the act authorizes proceed- 
ings resulting in the amendment of the 
charter of The Prudential Company re- 
garded as a contract between said cor- 
poration, its stockholders and the State 
of New Jersey, in matters not within 
any reserved power in the Legislature 
to repeal, alter or amend, thereby im- 
pairing the obligation of said contract, 
ete. 

Because the Legislature is without 
capacity to authorize, even on the order 
of the Court of Chancery, the disburse- 
ment of the funds of a stock life in- 
surance corporation te pay counsel and 
expenses incurred for the benefit of 
policyholders in the proceedings at- 
tempted to be authorized by the act, 
“such disbursement being in effect the 
taking of the private property of the 
stockholders of said corporation for 
the use of policyholders.” 

Next it is urged that the act is un- 
constitutional, in that the Legislature is 
without capacity to authorize, without 
the assent of every stockholder, the 
purchase of capital stock of a stock 
life insurance corporation of this State 
out of the surplus funds of such cor- 
poration, to be held in trust for the 
benefit of the stockholders of such cor- 
poration, “such purchase being in effect 
the taking of private property belong- 
ing to stockholders of said corporation 
for the use of said policyholders.” 

The final reason is that the proceed- 
ings authorized by the act will “result 
in the transfer of property from the 
stockholders of said corporation to the 
policyholders thereof without considera- 
tion.” 





New Jersey Pensions Widows. 

A number of pensions have been 
granted to widowed mothers in New 
Jersey under the new pension law 
which went into effect July 4. Several 
widows supporting two children have 
been awarded $14 a month. The awards 
are at the rate of $10 for widow and 
one child and four dollars for each ad- 
ditional child. One pensioner receives 


$50, having six minor children. 


rea et meer Sane ee 


SHOWS TRADE OUTLOOK GOOD. | 





Survey by Dun and Bradstreet Reveals | 
Optimistic Trade View and 
Sound Conditions. 





Both Dun and Bradstreet in their | 
weekly reviews report that optimism | 
helds in most lines of trade. | 

Dun’s says: 

Confidence still holds sway in busi- 
ness circles. Optimism in the West 
and South has been tempered some- 
what by the damage to corn, although | 
it is the opinion that much of the loss 
in that cereal will be offset by the gain 
in wheat. Generally considered, agricul- | 
tural prospects continue promising, and 
the purchasing power of the farming 
community will be enhanced by abun- 
dant harvests and remunerative prices 
for the leading staples. Current trade 
reflects the usual Summer quietness, 
yet encouraging reports outnumber 
those of an opposite character. Most 
statistics indicate expansion. A slight 
increase in the volume of new orders is 


| 
and 


apparent in iron and steel, but con- 
sumers are buying cautiously 
mainly for immediate requirements 


Advices from the Pittsburgh district tell | 
of an active demand for pig iron at | 
lower quotations, and the call for crude | 
steel is well sustained, with prices firm. | 
The prominent plants are working at | 
about 80 per cent. of capacity, and fin- | 
ishing mills are now in position to pro- 
vide prompt deliveries. Preparations 
are being made for Fall business in dry 
goods, and the steady purchasing by re- 
tailers has materially reduced stocks. 


3radstreet’s says: 

While irregularity still pervades 
trade, crop and industrial reports and 
Fall trade seems rather slow to get un-| 








der headway, the underlying general | 
tone, except in sections where early | 
favorable feeding crop promise has | 
faded, is still highly optimistic. For 
this latter a variety of reasons are of- | 
fered. Securities markets at home and | 
abroad show an improving tendency, | 
the money situation reflects less ten-! 
sion, the cotton crop promise as a 


whole is excellent, pig iron is more ac- 
tive at higher prices, the tariff debate, 
though dragging, still moves toward its 
close; the railroads are busy moving | 
the first of the country’s large 
to be garnered, and export clearances | 
of this wheat are liberal. There are, 
however, enough spotty features in the 


crops 


outlook to prevent present and past | 
conservative management of business | 
affairs from being rashly abandoned 


Measures of current or close to present 


business coming to hand this week 
show that the slowing down process 
reported in July was tangible beyond 
dispute. Building, affected by tight 
money and labor troubles, sagged in| 
July below recently preceding months | 
this year and last, and here explana- | 


tion is found of the rather slack condi- 
tions reported in the country’s lumber 
trade, of late. Failures, while fewer 
than a year ago in July, were of full 
volume for a summer month. 
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J. S. RICE, President 
PROG 


Dec. 31, 1909 

Dec. 31, 1910 
Dec. 31, 1911 
Dec. 31, 1912 


April 30, 1913 


HOUSTON, TEXAS 
RESSIVE PROSPERITY 
Applications Received 


JANUARY FEBRUARY MARCH APRIL 

1910 $388,500 $436,000 $495,500 $664,500 

1911 627,400 600,400 655,585 1,135,150 

1912 709,290 714,521 777,800 1,026,300 

1913 =: 1,093,900 + 1,050,600 1,514,650 1,800,125 
COM ENCED BUSINESS NOVEMBER 1, 1909 


GREAT SOUTHERN LIFE INSURANCE COMPANY 


J. T. SCOTT, Treasurer 


TOTAL 
$1,984,500 
$3,018,535 


$3,227,911 


$5,459,275 


INSURANCE IN FORCE 


GROSS ASSETS 


(paid-for basis) 


$655,004.93 $992,000 

* 1,057,016.02 5,352,260 
1,128,912.85 10,057,028 

. 1,306,689.41 14,859,856 


1,382,690.46 


For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 


17,537,689 








Not The Oldes 


INDIANAPOLIS 
t--Not The 


Policyholders 


«Do Things ’”’ 


1231 State Life Building 


The State Life Insurance Company 


Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 


Good Territory and Remunerative Contracts for Men Who Can 


Address CHARLES F. COFFIN, 2nd Vice President 
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Assets 
Liabilities 


Surplus Mass 


Insurance In 


The 
That means successful ag 
Only the highest gra 





Insurance Issued, 1912 « 


EDGAR C. 


OF 
ESTER, MASSACHUSETTS 
INCORPORATED 1844 


BURTON H. WRIGHT, President 
.«- PROGRESSIVELY SUCCESSFUL... 


January 1, 1913 


$40,824,834.55 
37,768,198.59 





$3,056,635.96 


$22,831,849.00 
$160,951,604 00 


. Standard 


Force - ° » 


rents. 


} 


le men considered. 


State Mutual Life Assurance Co. 


vear 1912 was the most. successful in the history of the State Mut 


FOWLER, Superintendent of Agencies 








Unexcelled Service To Policyholders 








Surplus and Dividend Funds c 


For Fifty-three Years Characterizes 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


1912—ANOTHER YEAR OF PROGRESS AND PROSPERITY 
Assets (January 1, 1913) - - 


$48,205,861.37 Liabilities A is , e ‘ $41,705,528.43 
6,500,332.94 New Insurance paid for ; , 18,048,969.00 
Insurance in Force (Paid for basis) ‘ ; $138,615,233.00 


The Company’s METHODS are CLEAN and PROGRESSIVE, its policy forms contain the most liberal provisions and 
guaranteed values, and the premiums are low. 
PRODUCERS can obtain ATTRACTIVE AGENCY CONTRACTS for exclusive territory with the COMPANY DIRECT, 
by addressing HOME OFFICE, 50 Union Square, NEW YORK. 
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AI THE CASHIER'S WINDOW. 


MANY OPPORTUNITIES COME UP. 





Man Behind the Grill Has Great 
Chances to Write Business— 
How One Worked. 


The cashier in an agency occupies a 
ry important post from 
ints of view. He is the one who 


lders and who by this personal con- 
ct can give them a good or a bad 
pression of the company. 

other reasons why the cashier 


+ pt eg ee et 


ust come in contact with the policy- | 


several | 


But there | 


juld be an up-to-date, alert business | 


man. He has wonderful opportunities 
f writing business, and the cashier 
who neglects these opportunities is do- 
ire himself and his agency an injustice. 
A. Scholl, cashier for the Fidelity 
itual Life at Chicago, has described 
ese splendid opportunities in an 
ticle in “Fidelity Field Man.” He 
“A live, energetic cashier has many 
portunities, while engaged in his 
cular duties for writing life insur- 
ce, without in any way encroaching 
yn the rights of manager or agent. 
ring my five and one-half years in 
s city I have written approximately 
200,000 of business, premiums amount- 
to over $6,000. The commissions 
ultant considerably augment my in- 
it helps out the local agency, 


y 


i shows the company I am ‘on the 
A little flattery occasionally does 


hurt any of us. It has been my 

n to remember names and faces. This 
worth cultivating. It pays. When 
policyholder whom I have not seen 

f a year comes into the office and I 


call him by name, it pleases him 
vives me an entree to his good 


{ also endeavor to remember just 
at form of insurance is carried by 
insured, so that if be asks any 
estions, I do not have to refer to the 
stry card for information. 
Talk ‘shop’ with your man if it does 
interfere with your regular duties; 
makes him feel that you have a 
rsonal interest in him. If he has 
| any business reserves, or illness in 
family, sympathize with him. Don’t 
tate to discommode yourself to ac- 
modate a policyholder; it doesn’t 
you, and often it pays you great, 
round dollars. Be businesslike, 
inject a little of the personal in 
r business dealing. 
n a city the size of Chicago, many 
our policyholders carry insurance 
th other companies and I am proud 
state that a large number of them 
1 me they get more courteous treat- 
nt from the Fidelity than from tne 
her companies. 
“Be on the alert for the ‘additional 
insurance’ symptom, and when you see 
1 man lingering over the literature on 





substantial, 


satisfactory reasons, 
No criticism has been 
connection. 





Home Office eaaioinks of Agents 


A field man who has been successful in building up a 
productive Agency Force without sacri- 
ficing the Surplus Funds of :the Company, is, 
desirous of making a change 
made of 


Address 
Care of THE EASTERN UNDERWRITER, 105 William St., New York. 


for 
work in. present 


“ Superintendent” 





the table in the lobby, make it a point 
to get in conversation with him on 
some particular pamphlet. 
Watch Age Charges. 
“Watch the date when age changes; 


and when you get a chance of 
beneficiary from ‘Estate’ to ‘Wife,’ 
that’s the time to ‘get busy.’ Very 


often a policyholder grows communica- 
tive, and you will learn that he intends 
building, or increasing his business, or 
placing a mortgage on his property. 
You don’t need any further hint, do 
you? 

“We are instructed to discourage the 
making of loans against policies. If 
we cannot prevent a loan, the next 
best thing is to persuade the borrower 
te protect his loan by taking Term in- 
surance. 

“One of our policyholders, carrying 
$5,000, 15-year endowment, asked me 
one day what would be the best form 
of insurance for him to buy in case he 
saw his way clear later to do so. I 
gave him what I considered sound ad- 
vice, with the result that he has since 
increased his insurance with us $6,000, 
a total of $11,000, and through his rec- 
ommendation, I was able to write his 
son for $5,000 20-Payment Life. 

“Another, an up-to-date advertising 
man, had been written by an agent in 
another city. Before policy was issued, 
he had removed to Chicago, and the 
contract was forwarded to me for de- 
livery. On account of delay in issu- 
ance, he did not want to accept policy. 
However, I delivered same, and later 
wrote him for another policy. In Octo- 
ber of last year, he called at our office, 


stating that he had a sample policy 
from another company which rather 
appealed to him, and asked me to go 
over its terms and advise him. I went 
into the matter very fully, and showed 
him where our contract was better, 


though a higher rate. As a result I 
wrote him for $5,000, and he promised 
me $5,000 more in January. On January 
6th I received a letter from him as 
follows: ‘Please have the remaining 


$5,000 now taken care of for me in 
five separate policies, each payable to 
my estate.’ 

“Another illustration; One of our 


policyholders insured with us for $4,- 


(Continued on page 5.) 








GREAT NORTHERN AGENTS MEET. 
Enthusiastic Over Company’s Progress 
at First Annual Gathering 
of Field Men. 





Tht Great Northern Life held its first 


annual meeting of field men last week 
closing with a banquet at the Wausau 
Ciub. Great enthusiasm was in evi- 
dence at the meeting and banquet over 
the showing made by the Com ipany, At 
the latter event John A. Sullivan, sup- 
erintendent of 


agencies, 
r and Dr. Wil 
vice-president and g¢ 
the chief spe 

Dr. Frick ‘ 
the Armstrong 


presided as 
liam A. Fricke, 
neral manager was 





time of 





t] » investiga- 
tion, there were "ance com 
panies and that : sien 
ones had been 
opportunity tor 
ferring to the 


s 


orthern Lift 





company had 0 
I t ne s l 
er 1 

Hon. Neal Browr presiden made 

osin ss 

Geo. H. Hathaway o Milwaukee, 
secretal oO n Field s Associa- 
tion, read il resol s of thanks 





WANT PROCEEDS FOR CREDITORS. 


Northwestern Mutual Life Insists on 
Paying Widow in Spite of 
Efforts of Referee. 


rthwestern 


The N Mutual Life had 
1 $50,000 policy on the life of Edward 
J. Piper of St. Louis and after Piper's 
death the Bo in Piano Co., of hich 

W head, went » the hands of 
a receiver. Now the 


bankruptcy, F. W. Neeper, 
Northwestern Mutual 








not pay the proceeds of the poli 

the widow The referee savs that in 

paying the widow, the Company would 
the risk of ing the wrong ¢ n- 

ant. The Not ern Mutual Life, 

however, is determined that the benefi- 

ciary shall be protected as the policy is 


and is not 
was taken 


nar able only to the 
ibject to lie The 


out three years 





WHEN AIMING AT “ STARS” 


DON’T OVERLOOK § “POT-BOILERS.” 
Vice-President Buckner of New York 
Life Cautions Against 
Shooting High. 


That it is possible for a life insur- 
ance man to be “carried off his feet’ 
by aiming too high, is the opinion of 
Thomas A. Buckner of the New York 
Life—and few if ary are better quali- 
fied to express an authoritative opinion 
on the subject than he. Many good 
producers of business, ranging in 
amounts of from $1,000 to $5,000 have 
lost their “pep” as a result of disap- 
pointment and loss due to concentrated 
effort on a large case Mr. Buckner 

warning the agency force of his 
Company against this mistaken course, 
says that the “pot boilers” should not 





.be overlooked He cites an interest- 
ing case in this connection as follows: 

“There is an old maxim that it is 
better to aim at a star than shoot 
down a well; no doubt this is very true. 


At the ume time, I ha known of 
many cass where a good life insur- 
was ruined because he was 
tars, and did not 
take enough trouble over small cases. 
I remember one New York Life man, 
wl 1ad been writing a good substan- 
tial business for over a year; his ap- 
plications averagi between and 
, , One 
ht ed 
prospec 
iastic 
} id think 
vorked out numer- 
spent a 
about 
some 

n was written 
tunately, because 
rating placed on 
ard, only 





two 
day he can into my office delig 


for $5 ; he was o enthu 


ous illustratior nd. in fact 





case, 
months 
writ- 
ns Altogether 
that $25,000 cass st him a lot of 


ste ady 


Zz at stars 
applications, don’t 
jilers.” It is all 
when 
write a 
$1,009 

the 











Forming Fraternal Or ow ization. 





Office of Employes Mutual Be 

& Re Philadelphia are planning 
he orga c , l insur- 
1g e lines. 
I proposed ! te rates 
dard re- 
serves. It is ann » project 

ll take definite form about Sept. 1 





Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 


H. M. WOOLLEN, 








Assets over 





Increase 1912o0ver ... 
Deposited with Auditor of State for security of Policvholders over 
Increase 1912over . . =. . -» 


NON-PARTICIPATING 
Preliminary Statement Dec. 31, 1912. 


Insurancein Force over. ‘ “ ‘ 
Increase (paid for basis) over. . . 


President 








$33,650,000 
4,461,000 
3,550,000 
350,000 
3,370,000 
382,364 
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BRAINS AND LIFE INSURANCE 


ALLIED IN COMMERCIAL LINES. 
How Elbert Hubbard Bridged a Crisis 
by Taking a Policy as a Busi- 
ness Proposition. 


Elbert Hubbard whom_ everybody 
knows as the successful owner of the 
Roycroft Shop at East Aurora, N. Y., 
has told in the newspapers of his ex- 
perience in the last financial blizzard, 
from which it is possible to get an 
idea of the estimated value of two 
things—Brains and Life Insurance. 

When Mr. Hubbard laid his money 
plans, as a result of the panic, before 
a financial man whom he knew in New 
York, the latter took the figures under 
advisement and said he would give an 
answer in three days. 

Let Mr. Hubbard tell 
words what happened: 

“The answer came. If we would 
bond the entire plant for one hundred 
thousand dollars he would take the 
issue at par, provided he held a life 
insurance policy on my life for a like 
amount. 

“T answered, ‘Why the life insurance?’ 

“And I have the reply by me now. 
Here it is: ‘Your brains are the chief 
asset in your business. Your mind is 
a think factory. Your output is ideas. 
Your initiative evolved the business, 
and you know the work in every part. 
The buildings were built and the ma- 
chinery installed with your mental 
raw stock in mind. With you there, 
the value of the plant is reasonably 
assured. With you gone, it is a con- 
jecture. My people would not consider 
a loan for an instant without the in- 
surance on your life.’ 

“Luckily the storm blew over, the sun 
came out, and I was able to pass up the 
proposed loan. But just to add to my 
peace of mind and as an aid to sweet 
sleep o’ nights I placed a little policy 
on my life payable to the Roycroft 
Guinea Garage.” 

A Business Necessity. 

Partnership -i 


in his own 


insurance has come to 
stay, because it is a necessity that a 
isiness concern cannot afford to be 
without. Merchants protect their build- 
gs, stock and fixtures by fire insur- 
They protect their losses through 
i y liability insurance. They 
even protect their losses through bad 
debts by insurance. But the 
greatest loss would be the death of the 
brain at the head of the institution. 
The certain death of one or more heads 
’ the firm must not be overlooked, nor 
actual loss that must follow the 
of any of the managing partners, 
of whom js a part and parcel of 
» business and an actual necessity. 
death of a member of a 
corporation 
various reasons. The 





credit 







Often the 


firm or 






ition for 





causes | 


firm, for instance, cannot afford to; 
ettle with the estate of the deceased, | 
ind does not wish to load the business | 


with dead timber; or the deceased was 
the financial backbone of the business, 
the salesman or buyer; frequently on 
account of the death of a member of 
tl firm its loans are called by the 
banks; many other good reasons will 
‘pear on a moment’s thought. 
rly every firm or corporation has 





ne one man whose 


ould come as a great shock and cause 
to the stockholders. 
subject of partnership and 
ymmercial life insurance, Vice-Presi- 
lent Thomas A. Buckner says: 

Life insurance is sold chiefly for the 
yrotection of wives and children. Any 
izent who gets away from this old- 

e argument and keeps away from it 
1. The one great reason 
h of men should insure 
is to protect their own families. 

In recent vears, however, we have 
heard a great deal about commercial, 
partnership and group insurance. Life 
insurance men should keep abreast of 
the times, and there is no doubt that 


one loss 


On the 





bound to f 


the majority 


| 


genius is respon- | 
‘or its success and whose death | 


CALL ON COMPTON 





there is a real demand for partnership 
and commercial insurance; also after 


the applicant has been convinced that | 
he and his partners would be benefited | 
if each carried a policy for the protec- | 


tion of the others, it is an easy matter 


to go right on and show him that he} 
should increase his own personal in-| 
surance for the benefit of his family; 


many a good application has been 
written in this way. 

We believe in commercial and part- 
nership insurance. We believe that 
often the death of the practical man 
in a firm means a direct money loss 
to the coroporation and stockholders, 
and that it is only business prudence 
for the life of such a man to be in- 
sured in favor of the corporation of 
which he is the mainstay. Furthermore, 
the firm or corporation that has in its 
safe policies on the leading members of 
the firm, premiums on which have been 
paid for some years, has a quick asset 
that is very valuable. 


times come along and it seems impos-' 


sible to borrow money at reasonable 
rates of interest, many a firm in the 
past has been enabled, through loans 
or policies carried on members of the 
firm, to raise enough money to pull 
through. 





Claims of Creditors. 


The right to change the beneficiary 
upon request has in many instances 
been the means of obviating serious 
difficulties and it is often a great con- 
venience for the insured to be able to 
exercise this privilege, but in connec- 
tion therewith there is some question 
as to how far the rights of the 
beneficiary would be conserved if the 
insured was forced into bankruptcy, for 
there is the possibility of his creditors 
being able to compel him to change 
the benefit in their favor and oblige 
hits to surrender the insurance, which 
would not be possible, if this right was 
not retained by him. It appears that a 
pelicy where this power to change the 
beneiit is expressly reserved to the in- 
sured really forms a part of the in- 
sured’s estate and would be liable to 
the claims of creditors during the life 
time of the policyholder. If the right 
te change the beneficiary upon request 
is not a part of the contract, the per- 
son to whom the insurance is payable 
can be changed only by means of 
ussignment and it is well to bear this 
fact in mind.—Connecticut General 
Bulletin. 





When hard | 


OPEN TERRITORY 





Personal Producers who have also ability to organize 
territory and build a staff of productive agents will find 


abundant opportunity and salable policies with 


Scranton Life Insurance Company 


JAS. S. McANULTY, President 
SCRANTON, PA. 











BAN ON GROUP INSURANCE. 


New York Life Advises Its Agency 
Force Not to Waste Time 
on it. 


While conceding that group insurance 
may be a good thing from a theoretical 
standpoint, its attractiveness from a 
practical point of view is such that the 
New York Life urges its agency force 


not to “waste much time on this class | 


of business.” 

This advice is given solely on a 
basis of merit of the proposition, but 
it is also supplemented with a state- 
ment that the Company, “on account of 


the limitation of business, is in no 
position to consider insurance on groups 
of lives.” We quote herewith: 

“Don’t confuse Commercial or Part- 
nership insurance, where members of 
a firm are carrying insurance for 
mutual protection, or for the protection 
ot stockholders, with group insurance. 
Group insurance may be a good thing 
theoretically, but from a practical point 
of view the Bulletin would not advise 
wide-awake New York Life men to 
waste much time on this class of busi- 
ness. Group insurance is the kind of 
star that it does not pay to shoot at. 
Furthermore, the Company now, on ac- 
count of the limitation of business, is 
in no position to consider insurance on 
groups of lives.” 





CALL ON COMPTON 





By the 





The Service Route to Success 


Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 






Satria > — 
uirFeE INSURANCE COMPA 


BOSTON MASSACHUSETTS 
220 BROADWAY 


PHONE 6030-6031 CORTLAND 





NOLdUNOD NO TIVD 





CALL ON COMPTON 











The Emblem of Sound Insurance 





National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience inLife 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 

Addzess all communications to ROBERT D. LAY, Secretary 


CHI©AGO’S OLDEST AND STRONGEST COMPANY 


FOUNDED 1868 


Home Office: 
National Life Bldg., Chicago 











Join the 
Money Makers 





JAS. A. STEPHENSON 


PRESIDENT 
DALLAS, TEXAS 




















THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 


$9,000,000.00 


Offers unexcelled Policies and 
Paternal 
splendid commission contracts 


direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 




















E. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 


JOHN G. HOYT 


Vice-President 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 








—— 
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TENDENCY GROWING WORSE 


URGES TO DISCOURAGE LOANS. 








President Dryden of The Prudential 
Says One Policy in Every 
Four Borrows. 





In a letter to The Prudential field 
force, President Forrest F. Dryden calls 
attention to the enormous increase in 
loans on policies ad urges agents to 
discourage this practice. President 
Dryden says: 

“The tendency on the part of Ordi- 
nary policyholders to make use of the 
loan privilege in their policies has 
grown to such an extent that at the 
present time about one policy in four 
having @ loan value has been borrowed 
upon. Members of the field staff have 
already noticed this tendency and its 
attending dangers, and it is both at 
their suggestion and because of a de- 
sire upon the part of the Company to 
guard as far as possible the interests 
of its policyholders and their benefi- 
ciaries that we are writing you on this 
subject. 

‘Experience in both the field and 
home office has demonstrated that 
many loans are unnecessary or ill- 
advised, and it is unfortunately the case 
that loading down a policy with loans 
is not only the frequent cause of its 
ultimate lapse, but under such circum- 
stances the policyholder becomes a 
ready prey to that pirate of the insur- 
ance business known as the ‘twister.’ 

“Borrowing on a policy has been well 
described as ‘borrowing from _ the 
beneficiary,’ and the disappointment of 
beneficiaries on finding that the amount 
payable under a claim has been di- 
minished on account of such loans is 
well known to many of you. It is with 
all of these conditions in mind that we 
invite the co-operation of yourself and 
staff along two definite lines of action: 

“When soliciting insurance do not 
make a special feature of the loan 
privilege, as the casual mention of it 
should be sufficient in most cases. 
Again, when a policyholder applies for 
a loan, while you should remember that 
he is within his rights in so doing, you 


should, nevertheless, call his attention 
in a tactful and friendly way to the 
danger of mortgaging the policy and of 


thus reducing the protection and in- 
creasing the probability of eventual 
lapse. If he finally decides to secure 
a loan, then show him the wisdom of 
applying for only such an amount as 
is absolutely necessary to meet his 
emergency. If you cannot see the 
policyholders personally the enclosed 
printed article from Collier’s Weekly, 
a supply of which will be forwarded you, 
should be attached to the loan certifi- 
cate which you send for signature. 

“As opportunity offers, policyholders 
should be urged to repay their loans 
in full, if possible, or at least by 
regular instalments of $5 or upward. 
In any event, the interest when due 
should be collected whenever possible, 
thus avoiding any increase in the 
original loan. 

“The educational campaign which we 
are asking you and your staff to con- 
duct will surely bring results if at op- 
portune times tactful influence is ex- 
erted upon the borrowing policyholder. 
To pave the way the Company will 
send with every interest notice a folder 
entitled ‘Danger,’ a copy of which is 
enclosed herewith. We feel sure that 
if our suggestions are followed and 
earnest co-operation given, material 
benefit will accrue to policyholders and 
all others concerned.” ‘ 





Fraternal Insurance Litigation. 





Proceedings were instituted last week 
in the Philadelphia courts by Rudd J. 
Neel, of Huntington, W. Va., to compel 
the officers of the Heralds of Liberty 
to furnish information requisite to 
bring a contemplated suit to recover 
$500 on each of three certificates of 
membership. 

George J. 


Edwards, Jr. general 


counsel for the fraternal organization, 
states this is an attempt to revive a 
bill in equity, filed for the same pur- 
pose by Neel in June, 1912, in which 
the plaintiff acknowledged that he be- 
came delinquent in the payment of 
monthly dues in February, 1908. A 
demurrer by the defendant’s attorney, 
based on the admitted delinquency, 
was sustained by the court and the bill 
was dismissed. 





AT THE CASHIER’S WINDOW. 

(Continued from page 3.) 
000, applied for and had issued to him 
by a local company a policy for $5,000, 
and had made part payment when | 
solicited him. I knew ue was progress- 
ing nicely in a business way, and put 
him on my list for additional insurance, 
In July, 1911, I wrote him for $3,000 
20-Payment Life, and in September, 
1912, a policy for like amount and plan. 
I wrote another man for $5,000 in 
March, 1911, and in August, 1912, I told 
him that I wanted to make that month 
the biggest for the year, with the re- 
sult that I wrote him for $3,000 addi- 
tional. Even though you cannot write 
your prospect for additional insurance, 
he will recommend you to his friends. 
1 have written considerable business 
through this medium. 

“Always be on the alert to assist the 
men connected with your office. When 
a policyholder, written by an agent ot 
your department, calls to take care of 
a premium, and casually mentions that 
fe intends taking more insurance, help 
the good work along, and put the agent 
‘next’ at once. I gave a local agent a 
lead which led to the writing of a 
$221.16 premium at once, and later de 
veloped into an additional policy for 
$15,000. ‘Great oaks from little acorns 
grow,’ they say, and a word here and 
there often results in a good-sized 
policy and a commission for you. 


“A policyholder called at the office, 
and one of our agents learned that he 
contemplated taking $5,000 in another 
company. He at once showed him the 
advantages of our Elective Life feature, 
with the result that he got the ‘app.’ 
instead of the other fellow. 

“In your correspondence with policy- 
holders, try to be human. Make them 
feel that we ure saving their money for 
them—not taking it from them. In the 
majority of cases I address the insured 
as ‘My dear Mr.—” especially those in 
the rural districts, and you'd be sur- 
prised at the results I obtain through 
introductions of a policyholder in his 
locality, brought about entirely by cor- 
respondence. 

“Don’t hesitate to solicit your friends 
and acquaintances. The largest case l 
ever wrote, an $1,808 premium, was on 
the life of an old acquaintance passing 
through Chicago on his way West. 1 
figured that if I didn’t get him then, a 
live agent in his own locality soon 
would. Our friends are going to buy 
insurance someday, and from some- 
body, so why not be the somebody. 

“Brother Cashiers, take advantage of 
your opportunities; make your position 
earn you larger returns. But do not 
abuse the company’s liberality in per 
mitting you to write business ‘on the 
side,’ and do not neglect your regular 
duties. Always bear in mind that your 
salary is paid by the man who hands 
you his premiums through the window, 
and govern yourself accordingly; he is 
entitled to the best that is in you. Re 
member, also, that a man is often 
judged by the company he keeps, and 
a Life Insurance Company is often 
judged by the caliber of man behind 
the cashier’s grill.” 





Prospects From Circularizing. 





During the first five months of this 
year, some 11,000 prospects for life in- 
surance were furnished the field force 
of the Phoenix Mutual Life by the com- 
pany as a result of the circularizing 
service emanating from the home office. 








"THE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .«. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 


Write FRANK A. WESLEY 


(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 











REMEMBER 


\¢\ The Texas Life Insurance Company 

6 OF WACO, TEXAS 

Is the pioneer life insurance company of 
the Southwest 

ATTRACTIVE POLICIES and LIBERAL CONTRACTS 

















Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


| MEN WHO CAN 


DO THE WwoRK 





are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 

those who can produce applica- 
cations and collect premiums, 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 


Frep E. Ricnarps, President Rete, 
Address ALBERT EB. AWDE, Supt. Carleton B. Pray Jas. T. Priestly, M. D. 
396 Congress Street, Portland, Maine Treasurer Medica! Director 

















National Life Insurance Company 


PURELY MUTUAL CHARTERED 1848. 
Jos. A. De Boer, President 





The following significant figures are quoted fiom the company’s 
sixty-third annual report 
DIVIDENDS PAID TO POLICYHOLDERS 

1908 ° ° ° ‘ $279,808.14 
1909 ‘ " P 7 530,213.19 
1910 ‘. ‘ . . 771,254.39 
1911 ‘ , . ° 878,739.07 
1912 Ss 1,038, 802.11 
Accounted tor in liability and reserved for 

dividend payments in 1913 1,058,174.50 

This demonstrates low cost protective service and is sustained by a strong asset and 
insurance composition, If interested, address 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 











PAN-AMERICAN LIFE INSURANCE COMPANY 


NE ~ ORLEANS, 
. H. ELLIS, President 

Has just completed a most Pair: business year. _ Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 
Statement as of January Ist. The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 
ability. For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 





























The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Business Received first five months - 
for Month of May - - 


$5,896,432 
$1,411,664 





Opportunities for the Capable and Energetic 
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COMPUTING THE LIFE INSURANCE PREMIUM * 





The agent will have occasion fre- 
quently to explain the absolute cer- 
tainty of the life insurance protection 


afforded by the policy, and an under- 
standing of the principles and practices 
of the business of life insurance and a 
general idea of how premiums are com- 
puted on the various forms of policies 
will be of great benefit in properly pre 
senting the merit of his contract. 

Absolute certainty demands the 
recognition of Mortality Tables—repre- 
senting the compiled experience of 
death and probable duration of human 
lives. Nothing is more uncertain than 
the duration of a single life. It would 
be difficult indeed to make even a 
guess as to when I shall die; I may be 
dead before finishing this article, and 
again I may outlive every one of your 
friends and neighbors, though it ‘is 
reasonably certain that my life will 
close at sometime within a century 
from date of birth. Without this un- 
certain element as applied to the in- 
dividual, there would be no demand for 
life insurance. On the other hand, 
nothing is more certain than the prob- 
able duration of a large number of lives. 
Take a thousand persons starting in 
life together, all alive at a given age, 
and nothing is more certain in nature 
than that their natural death will occur 
in a series not differing very widely 
from that of any other thousand per- 
sons alive at the same age and under 
similar circumstances. Careful observa- 
tion and the compilation of experience 
have given us the Mortality Table as 
the expression of the mortality which 
may be expected to prevail among in- 
sured lives in this country, (see page 
108 of Rate Book which with 100,000 
alive at age 10 gives the number living 
and dying each year thereafter till the 
vitality is exhausted). 

If you will study this Mortality Table 
you will readily see that assuming the 
number of deaths likely to occur dur- 
ing a year at any given age, and as- 
suming an interest rate to be earned by 
money paid in, with what certainty it 
is possible to compute the premium to 
be paid for a given amount of insur- 
ance at that age for that year. You 
will see too, that such a computation 
year by year, starting at a given age, 
would require an increase in premium 
year by year, as the insured grows old- 
er until the cost would become so great 
as to make continuance impossible. An 
increase in cost year by year would fail 
of the essential—a fixed and definite 
annual premium during the premium 
paying period. 

All life insurance calculations depend 
upon two factors: Mortality and Inter- 
est. 

The possibility of determining the 
number of persons likely to die during 
successive years in any given group, 
and the fact that invested funds will 
increase through interest earnings en- 
ables the life insurance company to cal- 
culate the premium required. 

The Mortality Table (page 108 

ate Book) is the guide in determining 
the mortality factor, and for interest 
earnings a rate is assumed certain to 
be realized during the whole history of 
a policy. 

If, for example, we were to calculate 
the cost of an insurance of $1,000 for 
one year on the life of a person aged 
50, we would find that at that age there 
are living 69,804 according to our Mor- 
tality Table and that will die dur- 
ing that year, which if all were in- 
sured for $1,000 would require the pay- 
ment of $962,009 for death losse 
payable in ad 
losses. are con 
payable at the 





of 


96? 


Premiums are alway 
vance; payment of death 
sidered in calculations a 
end of the year. 

Now, if we assume 


that the money 


+1 : 9 j eG 


paid in as premiums is to earn 3 per 
cent. interest then the present value of 
the $962,000 required for death losses 
will be $933,980 and dividing this sum 
by 69,804—the number in our group ac- 
cording to the Mortality Table—we will 
find that the net cost for an insurance 
ef One year at age 50 is $13.38. In other 
words, if the full mortality—962 deaths 
—was experienced that year, then $13.38 
paid in by each person of the group of 
69,804 alive at age 50 with an interest 
earning of 3 per cent. for one year 
would enable the payment of $1,000 to 
the beneficiary of each of the 962 per- 
sons dying during that year and ex- 
haust the fund. 

The $13.88 would be the net premium 
to which would be added a margin for 
expenses, and with such addition we 
would have the gross premium an in- 
sured is required to pay. The addition 
to the net premium is called the loading 
and is for the purpose of meeting the 
general expenses of the business. 

When a company or organization in- 
sures lives from year to year its net or 
insurance premium must sufficiently in- 
crease with the increasing age of the 
insured to enable the payment for death 
losses occurring in increasing number 
each year. 

As the insurance is for the term of 
one year only, the cost with each in- 
creasing year of age necessarily makes 
the net insurance premium larger, 
but because of its being an insurance 
from year to year no reserve is required 
at the end of the year, the cost for that 
particular year having been fully met. 

Assuming that the money paid in as 
a premium will earn 3 per cent. inter- 
est, it becomes a simple example in 
arithmetic to determine the amount of 
the net or insurance premium necessary 
for $1,000 of insurance according to the 
American Table of Mortality. 


or 


One Year Term Rates. 


Such rate represents only the sum 
necessary to pay death losses and in- 
creases each year with the increasing 
age of the insured, and is as follows: 


Ay Pi in A Premiur 
ite cewdye See Wesetiedae $ 22.27 
knee ote tte 7.63 
22. 7.68 
re 7.73 
eee 7.78 
97 = 29 
26 7.89 
Se 7.96 
errr 8.02 
errs 8.10 

rere 8.18 

Demet ox 8.26 
_ Eerie 8.36 

| ee 8.46 

Reateans inte 8.57 

DP decatacatoon 8.69 

are 5.82 

Baebes ace 8.97 

Prrerr 9.13 

eee 9.31 

Rao gia a 9.51 
aig Gis ante 9.72 
epee 9.95 
| ere er 10.21 
olere 10.51 
dain ames 10.84 
| See 11.23 
PP Bas 11.65 
ree 12.14 
| 12.72 
Destwusds 13.38 
re 14.12 
02... 14.94 
OTP TE 15.86 
2 eae 16.89 

Dia tdwae 18.03 93 

ee 20.71 Pisacewen 832.18 
OS ssa 22.27 Seen 970.87 

An increasing yearly premium has 


proven objectionable wherever attempt- 
ed and must eventually become so un- 
satisfactory to the insured that the in- 
surance will be discontinued. 

(To be continued.) 





Congratulated by California’s In 
surance Commissioner. 


The recent examination of the West- 


= ame i 
GOOD SHOWING ON SRA 


Western States Life of San Francisco | 


| 
| 


ern States Life of San Francisco by | 


three 
be in 


of 
to 


the insurance departments 
States shows the Company 


excellent condition doing a fine volume | 


of business and having a sound, con- 
servative administration. Insurance 
Commissioner Cooper in a letter to 
President Warren R. Porter, commends 


the Company highly for its condition | 


and administration. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
a5 casncenceens 57,329,587.56 
I nccnecat chewacemas 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 
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HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments t 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 


“The Com’cl & Fin'’cl Chron,” 1-25 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 





| Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends 








all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
% reserve 








Purely Mutual 





Income Insurance 
Corporation Insurance 
Partnership Insurance 





The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied fo: 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwestern 


policies are easiest to sell and stay longest in force. 
1912 Largest Year in History of Company 
It will pay you to investigate the reasons 
. Write £ 
H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 


Chartered 185 


to 





Largest Dividends 
Lowest Cost 
Best Policy 
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HINTS TO BUSINESS GETTERS 








Rev. James L. Gordon, 
Strong D.D., the well-known Win- 
Words of nipeg divine, says in his 
a Divine book, “The Crimes of 
Careless People”: 
One of the greatest crimes of which 
} know is the crime of bringing a 
family into existence and then failing 
to make proper provision for its mem- 
bers. If I were nota preacher I would 
be an insurance agent. I have heard 
men joke about life insurance, but life 
surance is not a joke. 
I have, in the line of my profession, 
visited sorrow-stricken homes and 
ross the door of one I have seen 
written, in glittering sunbeams, the 
ords “‘Provided For,” and across tne 
door of another I thought I could 
ace in bitter tears the words “Not 
Provided For’—oh what suggestions of 
debt, doubt, distress, uncertainty, 
nxiety, gloom. I said to a woman 
hose husband was dying: “Suppose, 
ppose he should die!” And she 
swered: “Our home is almost paid 
, and we have an insurance policy.” 
marriage license and an insurance 
policy ought to go together. 
[ earry every dollar’s worth of in- 
rance which my income will permit. 
The handsomest compliment which 
poor man can pay to his wife is 
wrapped up in an insurance policy the 
yments of which are kept up. 
The preacher who said he had no 
me to waste on book agents or in- 
rance men was doing his best, un- 
ttingly, to insult the two advance 
ents of an advancing civilization. 
Literature means intelligence. Insur- 
ce means stability, permanency and 
security. 
There are three things which a man 
ight to know when he is dying. He 
ight to know that he is at peace with 
God. He ought to have the satisfaction 
knowing that he has accomplished 
mething for humanity. He ought to 
know that his loved ones are provided 
r to the best of his ability. 
Within the realm of human need, 
mfort, foresight and kind provision 
r loved ones insurance is the most 
ctical form of applied Christianity 
which I have any knowledge. A 


for 


$1,000,000 GROUP POLICY. 





Equitable Issues Large Line for Stan- 
dard Oil Cloth Co. Covering 
1,000 Employes. 


fhe Standard Oil Cloth Company has 
ken out a policy of $1,000,000 in the 
Equitable Life Assurance Society to 
cover 1,000 employes. Each employe 
is insured for the amount of one year’s 
Jary with a maximum limit of $3,000 
on any one life. The insurance is evi- 
denced by certificate given to each 

ploye payable to the beneficiary of 
the employe in event of death while 
in the employment of the Standard Oil 
Cloth Company. All employes from 
the president to the office boy are 
covered, including those at the head 
fice in New York, the salesmen 
roughout the country and the em- 
ployes at the plants located at Athenia, 
N. J., Youngstown, Ohio, Akron, Ohio, 
Rock Island, Ill. and Buchanan, N. Y. 


This insurance is effective under the 


new group plan, inaugurated by the 
Equitable Life, by which, under certain 
conditions, the insurance is made 


effective without medical examination 
during the period of employ. 

Other large group insurance effected 
recently in the Equitable have been 
The Proctor & Gamble Co. for $3,009,- 
000, and Montgomery Ward & Co. for 
$7,000,000, besides scores of banks and 


smaller industrial institutions. Presi- 
lent Carlick of the Standard Oil Cloth 
Co., said: 


“It is the policy of The Standard Oil 
Cloth Co. to recognize and encourage 


poor man’s best investment is an in- | 


surance policy. And that home possess- 
es one strong anchor, at least, which 


can boast of such a document among its | 


archives. 
* * * + 
The writing of an appli- | 
Writing cation may be the means 
the Whole of approaching a whole 
Family family insurance-wise, 
and many who have 


worked along this line have been re-' 
markably successful. When writing 
one member of a family you are almost 
sure of writing other members and 
their connections as well as their em- 
ployers and friends if diligent canvass- 
ing is in the scheme of operations. 
Here is the personal experience of an 
agent who knew the way to make a 
canvass worth while: After having 
started the ball to rolling. After 
having written a business man in a 
small town, he followed his lead by 
writing subsequently his wife, his sister, 
brother, cousin, father-in-law, two 
brothers-in-law, sister-in-law, seven em- 
ployes, four neighbors and two inti- 
mate friends. He took one application 
from each of these and at the close 
of the round-up three additional ones 
from the original applicant. Thus he 
insured twenty-two lives, took twenty- 
applications and wrote insurance to the 
amount of $37,000. 

In another case he secured the ap- 
plication of a well known citizen and 
subsequently he wrote the man’s neice, 
nephew, two sisters, five cousins and 
one employe, as more than one applica- 
tion was written on several of these, 
seventeen applications were written on 
eleven lives for an aggregate amount 
500. This was this agents way of 
getting a lead and then making the 
most of it. The only reason that he 
did not secure a larger number of 
applicants in either case was because 
the family conneetions were not larger. 
Make friends and confidents of your 
clients by showing them you are 
thoroughly competent in your knowl- 
edge of life insurance and absolutely 
cependable in selecting for them that 
which is best suited to their needs.— 
Public Savings Life. 


cf $25 


efficient and faithful service. Group 
insurance is a new application of life | 
insurance that enables an employer to 
effectively bring iife insurance home 
to all employés on terms of large ad- 
vantage to the employe, such as would 


not be open to individuals if they 
attempted to supply themselves. The 
Company is paying the entire cost of 


this insurance, does so as a bonus to 
the employes and wants every man to 
feel that the Company appreciates the 
loyal service of all its employes. 
“My life is insured in this group,” 
concluded President Carlick, “‘and also 
that of every other officer and employe 
connected with the Company—it is a 
gift from the Company to all the 
workers—every one alike.” 





AMERICAN CENTRAL MEETING. 





Agents Gather at Cedar Point, O., in 
Enthusiastic Convention—B. W. 
Ewin new President. 





The American Central Life of In- 
dianapolis, held a convention of mem- 
bers of its $100,000 club at Cedar Point, 
O., which was a very enthusiastic 
gathering and proved very profitable 
in the discussion of agency questions. 
The new club president is B. D. Ewin 
of Franklin, Tenn., who wrote nearly 
$500,000 in new business during the 
ciub year. President H. M. Woollen was 
present and received a warm greeting 


from the agents. Others from the 
home office were: Russell T. Byers, 
agency secretary; Carroll B. Carr,)| 
secretary; Hebert Wocher, assistant | 


to president; Virgil M. Kime, actuary. | 





THE 


METROPOLITAN LIFE 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1912 was: 


= ————_——— 


536 per day in Number of Claims Paid. 


6,765 per day in Number of Policies 
Issued and Revived. 
$1,605,814 per day in New Insurance 


Issued and Revived. 





$256,199.07 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$148,616.61 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








J. G. WALKER, 
E. D. HARRIS, 


President 
lst Vice-President 


W. L. F. ROGERSON, 2nd Vice-President 


A. 8. HURT, Secretary 


B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
Home Office - - RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 


The PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisioms and their values are absolutely 
guaranteed 

Assets December 31, 1912 peewee $8,.470.628.54 

Liabilities .. December 31, 1912 : 6,9902.826.35 

Capital and Surplus. December 31, 1a 1,478,002.19 

Insurance in Fore December 31, 1¥12.. 8 1,953,852 

otal Payments to Policyhoide rs since Organization Se 12,986,%13.35 
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to prove the salability of our Policies. 


More than two million of t 
force—hundreds more written eve 


ness day. 


WILLIAM N. COMPTON 


hem in General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 
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Impregnable Strength 
Incomparable Dividends 


| Maximum Benefits 
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Terms to Producing Agents, 
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Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STR 
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This newspaper is owned and pub- 
lished every Thursday by The Lastern 


? 


Underwriter Company, a New York 


corporation, office and place cf business 
105 William Street, New York City 

B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 


The address of the officers ts the office 


of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Sing le copies, 

Entered as second-class matter Jan- 
uary #, 1907,:at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 


I5 cents. 


SALARIED PEOPLE PROSPEROUS. 
A person hears considerable these 
days as to prevailing conditions in 
business and the outlook for the future. 
[Two such impottant commercial re- 
pcrting agencies as Dun’s and Brad- 
street’s, as noted in this issue, unquali- 
fiedly give assurance of the stability 
of business at present, and also speak 
most optimistically as to the future. 


nsurance solicitor, if he 


The life 


Tt ife 

versatile and wide awake, may con- 
gratulate himself that he is not con- 
fined to any single channel from which 
business may be derived. As pointed 


out in the Agency Bulletin of the New 


York Life, stock brokers, railroad 
interests and some manufacturers may 
view present conditions gloomily, but 
the vast army of salaried employes 
throughout the country have not suf- 


fered a material cut in compensation, 
whereas they have reaped some benefit 
from a reduction in the cost of living. 


This affords an opportunity for the 





salesman to turn his attention from 
business inter¢ even conceding 
there is a temporary lull in this direc- 
t.on to those who have been benefited 
as above indicated. The following 
comment from the official siaff of the 
New York is interestitng in th par- 
ticular: 

I yu k i hether th 

y is p I his an er 

will invariably be given from a 


personal point of view The stock 
brokers at the pr ta 
not prosperous, neither are some 
of the railroads, and 
a few manufacturers here and 
there who would consider the 





times prosperous; but undoubtedly 
the great majority of the people 
who should be on your prospect list 
are doing as well, if not better, 
this year than last year The vast 
body of salaried employes can at 
least congratulate themselves that 


the cost of livir s apparently go- 
ing down; certainly it is not going 


ny higher; the smal 





are i 
over ry ha every reason 
to expect good crops The life 


insurance salesman has great ad- 


vantage; he can solicit where and 
whom he please 
out among these people who are 
making money and write them up 
for $2,000, 32,000, $5,000 and $10,000 
policies. 


therefore, get 


THE EASTERN UNDERWRITER 


August 14, 1913. 











When it is costly or difficult to 
obviate grade crossings, attention has 
been called to the fact that it is pos- 
sible to guard against accidents by de- 
touring the driveway at right angle on 
either side of the railroad before the 
tracks are reached and parallel with 
the railroad for a short stretch. The 
direction prevents fast driving across 
the tracks and enables approaching 


‘trains to be seen or heard in time to 


come to a stop. 





HIGHER RATES AND LOWER COM- 
MISSIONS. 


In the opinion of a number of manag- 
ing underwriters residence burglary 
business in the Metropolitan District is 
suffering just now from low rates and 
high commissions, a condition that 
should be speedily remedied. 











JOHN CARR OF BOSTON DEAD. 


Dean of Board of Directors of John 
Hancock Mutual Life—Prominent 
Banker of the Hub. 

John Carr of Boston, prominent bank- 
er and dean of the board of 
directors of the John Hancock Mutual 
Life, died in Boston last Saturday. He 

was 85 years of age. 

When the John Hancock Mutual Life 
was struggling for a foothold in 1865, 
John Carr became a policyholder in the 
company and he has seen the company 
rise from humble beginnings to its pres- 
ent prominent position. He was elect- 
d a director in 1881, being the oldest 
director in point of service as well as 
age. Mr. Carr was president of the 
Fliiot Five Cent Savings Bank, chair- 

ian of the board of directors of the 
First National Bank and chairman of 
the finance committee of the John 
Hfancock Mutual Life. 


Jacob E. Ward’s Will. 


Jacob E. Ward, vice-president of The 
Prudential who died recently, left all of 
his real and personal property to his 
ighteen year old son, Carnot M. Ward. 

he will which was a remarkably brief 
cone, gave unqualified authority to the 
Fidelity Trust Co. of Newark, in the 

ministration of the estate “‘without 
pplication for leave of or confirma- 
tion by’ any court, except in matters 
where that procedure is made compul- 
scry by law, “and without giving any 


bond or security whatever” for the per- 
formance of its duties. 
When young Mr. Ward becomes of 


ge he is to receive the entire estate. 

Mr. Ward was a widower. 
Death of Morgan Pearce. 

In the recent death of Morgan Pearce, 
Jefferson Pearce, of the North British 
& Mercantile, lost an only son, and the 
insurance business one of its most 

lising young figures. But twenty- 
three years of age at the time of his 
issing away, Mr. Pearce had been with 
he prominent managerial and broker- 
age firm of Frank and Du Bois, of New 
York city, for three and a half years 
advancing in that brief time from a 
junior clerkship to the responsible and 
enumerative position of assistant to 
the members of the firm, with a part- 
nership interest as the next step. 

Both in his personal and his business 
life he was an exceptional character, 
clean, wholesome and refreshing, and 
his taking away at the very threshold 
of a useful career is one of those hap- 
penings that baffle human understand- 
ing. In his great bereavment Jeff 
Pearce has the sincere sympathy of the 
underwriting fraternity. 
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ENTERTAIN NEW COMMISSIONER. 





Head 6f Texas Insurance Department 
Guest of Officials of Home Com- 
panies at Enjoyable Banquet. 


The Home Insurance Companies Asso- 
ciation, an organization composed of 
al! insurance companies domiciled in 
San Antonio, tendered Hon. W. W. 
Collier, the new Commissioner of 
Banking and Insurance of Texas, 
a banquet at the Texas club recently. 
Covers were laid for fifty persons, and 
a thoroughly good time was had. 

The following well prepared menu was 
served: 
MENU 
Manhattan Cocktail 
Canape Andalouse 
Cream of New Asparagus 
Ripe Olives Queen Olives 
Radishes 
Baked Red Fish, Italian Cucumbers 
Broiled Chicken on Toast 
New Potatoes Rissolee 
Lettuce, Travis Club 
I'rozen Nesselrode Pudding 
Cake 
Coffee 
Wine Cigars 

After the good things provided had 
been dispatched, Toastmaster D. J. 
Woodward, in his jovial way, opened 
the post prandial exercises and intro- 
cuced the following speakers: 

“Our Home Insurance Companies and 
the Excellent Insurance Laws of 
Texas,” Judge S. J. Brooks. 

“The Robertson Law, Its Investment 
F'eatures,’ Dr. W. A. King. 

“The Robertson Law, Its Relationship 
To Agency Work, Henry A. Hodge. 

“Our Home Insurance Companies And 
Their Relationship to the Development 
ot Southwest Texas,’’ W. F. McCaleb. 

“The Benefits of Co-Operation Among 
Our Home Insurance Companies, F. J. 
Combe. 

“The New Fire Rating Law, H. L. 
Wright. 

“Our Home Casualty & 
Business, Homer Eads. 

Response, Hon. W. W. Collier. 

Other speakers were called upon for 
impromptu remarks and all were along 
ihe same line, namely, of congratulat- 
ing the Governor for having appointed 
Mr. Collier, and wishing him success in 
his duties as Commissioner. Mr. 
Collier was very happy in his response 
to the remarks that had been made, and 
at a late hour the company broke up, 
feeling that San Antonio had loaned to 
the great State of Texas, a man as 
Commissioner who would certainly 
make good in that department. 


Bonding 





Accepting Compensation Act. 


From advices thus far received by the 
Wisconsin Industrial Commission it is 
predicted that practically all employers 
of labor have decided to accept the 
new workmen’s compensation act, 
which becomes operative on September 
1. The measure affects all who em- 
ploy more than four ‘persons. 

Failure to adopt the law will re- 
move all defense from an employer in 
case of action by an employee, leaving 
as the only question for adjustment the 
measure of damages. The fixed com- 
pensation to be paid for injuries which 
do not permanently disable the em- 
ploye, the commissioners consider a 
strong feature of the new law. This 
portion of the bill was copied from 
the New Jersey law. 


Will Visit This Country. 








James Hamilton, general manager of 
the Yorkshire Insurance Company of 
England, plans to reach this country 
early next month. In company with 
Kk. B. Boyd of Frank and Du Bois, 
Lnited States managers for the Com- 
pany, he will visit the chief cities here, 
going to the Pacific Coast via Chicago, 
and returning to New York by the 
Southern route. 





OF PERSONAL INTEREST 











A. Duncan Reid, secretary and gen- 
eral manager of the Globe Indemnity) 
Company, made his first visit to the 
head office of the Liverpool and Lon- 
don and Globe this summer, and from 
ail accounts the handsome American 
pianager of that great company’s 
casualty business got a royal or at least 
an all but royal reception. It seems 
there was considerable competition 
among the head office executives as to 
who would get the honor of entertain- 
ing Mr. Reid, and he was finally kid- 
napped by the senior director who took 
him off to a reception by King George 
who was in Liverpool at the time—we 
are not at liberty to give a full ex- 
planation of how King George happen- 
ed to be in Liverpool coincident with 
Mr. Reid’s arrival, but Mr. Reid was 
too pressed for time to get much fur- 
ther than Liverpool and—but to re- 
sume, when King George appeared for 
a big public reception, Mr. Reid was 
the only plain “Mr.” in the royal en- 
closure. Altogether Mr. Reid’s recep- 
tion by the head office executives and 
directors was a fine tribute to him. 
Their confidence is shown in the com 
plete and unlimited authority which the 
general manager of the Globe Indemnity 
enjoys. That confidence has been well 
merited by the remarkable develop- 
ment of the company’s business since 
it was launched by Mr. Reid, whose 
ability as an underwriter has long 
been recognized in this country and it 
is evidently now thoroughly appreciated 
in Liverpool. 


H. H. Walker, manager of the West- 
ern Farm and sub-agency department 
of the Home of New York, has been 
forty-seven years with the Company 
and his associates celebrated the event 
last week in connection with which 
Mr. Walker was presented with a num- 
ber of pleasant reminders of his long 
service with the Company. Mr. Walker 
went with the Home at the head 
office on August 9, 1866, as an adjuster, 
being appointed State agent for Indiana 
the following year. He helped adjust 
the losses of the Company in the Chi- 
cago fire in 1871, and in 1887 was trans- 
ferred to Chicago, where he served five 
years as Illincis State agent and later 
as manager of the Western Farm de- 
partment. 





William F. J. McKee, of Shamokin, 
Pa., has been in the service of The Pru- 
dential as agent for twenty-five years. 
He has just been presented with his 
certificate and badge as a member of 
The Prudential Old Guard. Mr. McKee 
entered the service of The Prudential 
as an agent April 20, 1888. He was pro- 
moted to an assistancy on May 13, 
1889, and again took up agency duties 
on December 9th of the same year. 
Since then he has worked continuousl) 
on the same debit, and in a way to 
give satisfaction to all concerned in his 
work. Although well along in years, he 
is still active and energetic and is prov- 
ing himself fully equal to his duties. 


Wilson Williams, former superinten 
dent of agencies of the New England 
Mutual Life of Boston and now general 
agent for the Company for Louisiana, 
has just purchased a handsome resi 
dence in the fashionable section of 
New Orleans. According to a real es- 
tate item in a New Orleans paper the 
residence is one of the finest on Ma- 
rengo street and the consideration was 
given as $12,000. Mr. Williams is well 
known in the life insurance fraternity 
and has achieved a big success with 
the New England Mutual Life. 


In view of the prolonged absence of 
F. A. Minel, superintendent of agents 
for the Western Department of the 
London & Lancashire and Orient, who 
is in Colorado for his health, F. B. 
Saunders has been appointed assistant 
superintendent of agents. 
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FIRE INSURANCE DEPARTMENT rr 








EXPLAIN RATING METHODS 


COMPANY 





OFFICIALS TESTIFY. 





J. O. H. Pitney, E. J. Haynes and Atlee 
Brown Enlighten New Jersey 
Investigating Committee. 





Intelligent explanation as to the plans 
and purposes of the New Jersey Fire 
Actuarial Bureau was given before the 
Martin Assembly Committee at a public 
hearing in Newark on Wednesday and 
Thursday last, by Vice-President John 
O. H. Pitney, of the American Insur- 
ance Company; President E. J. Haynes, 
of the Newark Fire, and Manager 
Atlee Brown of the Bureau. 


Mr. Haynes also enlightened the 


Committee regarding the Eastern Union, 


membership in which he asserted was 
purely voluntary, any responsible 
company being free to join. The or- 
ganization, he added, was law abiding in 
every respect, and its existence was 
by no means indispensable to the wel- 
fare of the membership offices, which 
now number close to ‘75, or about one- 
half those represented in the New 
Jersey field. 

Atlee Brown, manager of the New 
Jersey Fire Actuarial Bureau, was 
closely questioned as to its methods 
ot preparing and disseminating rates. 
After briefly mentioning his former con- 
nection as head of the Philadelphia 
Suburban Association, Mr. Brown told 
about the formation of the New Jersey 
organization. Several of the largest 
companies doing business in the State, 
he said, got together and decided it 
was necessary to have a single expert 
to fix a basic schedule of rates in com- 
pliance with chapter 85 of the laws of 
1913, which went into effect July 4. 

Since then 165 companies doing busi- 
ness in New Jersey had accepted the 
rates he submitted and filed them with 
the State department of banking and 
insurance. To prepare these schedules, 
Mr. Brown declared, the companies 
had been put to an expense of $150,000. 
If each company had fixed its own 
schedule the total cost would have 
been $3,000,000 and the cost of insur- 
ance to the people would have to 
advance about twenty per cent. 

Mr. Brown insisted that the law was 
a benefit to the insured rather than 
otherwise. He said, further, that it 
would stimulate competition instead of 
killing it. 

Further meetings of the Committee 
are scheduled to be held at Jersgy City 
to-day and to-morrow. 





Defer Special Agency Appointment. 





Although the Franklin Fire of Phila- 
delphia hag received numerous appli- 
cations from parties anxious to succeed 
L. J. Koch, Jr., resigned, as Western 
New York special agent for the Com- 


| 
pany, the management is in no hurry to 
make an appointment and will probably 
defer doing so until fall. The field is 
in good shape and thoroughly familiar | 
to Secretary E. P. Luce who mewenes: | 
it for years. Should an occasion call- 
ing for the services of a special agent | 
arise pending the selection of a suc- 
cessor to Mr. Koch, H. L. Staley, the | 
Company’s Eastern New York field man | 
would be called upon. j 





STATE WILL INSURE ITSELF. 





Under New Law Minnesota Starts Fund 
to Provide Against Future 
Fire Losses. 





The new law in Minnesota providing 
for the insurance of all State property 
by the State itself, goes into effect 
this month. The law provides that 
after August 1, 1913, no public money 
shall be paid out for insurance. It also 
requires that heads of all State depart- 
ments transmit to the commissioner 
a list of all property under their juris- 
diction which is insured, together with 
the amount and the name of the com- 
pany carrying the policy. 

August 1 and annually thereafter 
the commissioner will provide for the 
insurance by the State of all property, 
the insurance not to exceed 33 per cent. 
of the value of fireproof buildings and 
66 per cent. of non-fireproof buildings. 
He must first determine the insurable 
value of these buldings and various 
items of property, and shall fix the 
rate of insurance which, in his opinion, 
is the average rate charged by re- 
sponsible fire and tornado companies. 
Then he must certify to the State 
Treasurer the amount of insurance upon 
such property to be carried by the State 
and order the treasurer to credit ta 
an account which shall be kept by him 
an amount which for the fiscal years 
1914 to 1916, inclusive, shall be equal 
to the premiums as fixed by the com- 
missioner, and which shall thereafter 
be equal to 75 per cent. of such pre- 
miums. 

In order to start the system the 
Legislature appropriated $125,000, and 
of this amount the insurance depart- 
ment has certified to the treasurer 
that $42,588.93 must be set aside in the 
insurance account. This is the amount 
of premiums for one year on $2,920,618 
of insurance on State property which 
expires this month. In the course of a 
few days a large additional sum will 
be certified to compensate for other 
policies expiring. The system also 
provides that when the State sustains a 
loss by fire it shall be paid out of this 
fund, the amount being credited to the 
department sustaining the loss. The 
commissioner is to adjust the loss. 





Citizens of Williamson, N. Y., strong 
ly favor the installation of a water 
sysiem, and plans to that end are being 
drawn up. | 





CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
his leader. That company is certain 
to be the Continental. 


Home Office 
80 Maiden Lane, New York 


Western Office 
332 South La Salle St., Chicago 


HENRY EVANS, President 











Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Western Office 
137 South La Salle St., Chicago 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 








FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable _re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 
Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 


Home Office 
80 Maiden Lane, New York 


Western Office 
332 South La Salle St., Chicago 























FRED. S. JAMES 





“Two of the Oldest and Strongest Fire Insurance Companies of France 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, 


ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS. 


ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towrs 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
No. 123 WILLIAM STREET 


NEW YORK CITY 


FRANCE 


FRANCE 


GEO. W. BLOSSOM 
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COMPANIES RESUME. 


(Continued from page 1.) 
Was passed which did not in any sense 
repeal the anti-trust laws, but simply 
compelled insurance companies to file a 
schedule of rates with the Insurance 
Commissioner and then gave him the 
right to direct that they be raised or 
lowered. This law was never enforced, 
and in 1913 the Legislature passed what 
known as the “Orr” law, which 
repealed the act of 1911 and reinstated 


was 


the anti-trust laws and enacted a new 
section, known as_ section 10,313A, 
which makes it 
evidence of a conspiracy for any insur- 


section prima facie 


ance company to use the same insur- 


ance rate, rate book, paper or card. 
“This last section, 10,313A, while it 

makes it prima facie evidence of a con- 

spiracy to use the same rate book or 


the same rate is simply declaratory of 
the anti-trust laws and of the common 
law, and does not add anything to or 
take anything from the anti-trust laws, 
and is of no benefit to the State, 
because prima facie evidence is simply 
evidence on first appearance and is not 
sufficient to warrant the bringing of a 
suit, and no conviction could be had 
upon such evidence alone. 

“The title of this act did not in any- 
way refer to the section 10,313A, and 
there was no suggestion in the title 
that this last section was added, and 
as the Supreme Court of Missouri has 
repeatedly held that the title of an act 
board,’ I am of the 
opinion that this section, 10,313A, is 
invalid because the islature failed 
to mention it in the title, and it is my 
opinion that this section cannot be used 
by the State, even if desired, and it is 
not my intention to use the same while 
I am attor general 

“While this 
it prima facie evi 
for companies ti 
book or write ir 
rate throughout the State, it is my 
opinion that insurance companies 
write insurance on property at the 
same rate and may use the same 
book in the absence of an agreement 
among themselves so to do, and may 
maintain actuarial bureaus in this State. 

“It is my opinion that the mere fact 
that insurance companies in this State 
use the same rate book or write insur- 
ance at the same rate is not of itself a 
violation of the law, but before these 
companies are guilty of a violation of 
the law it must appear that they have 
entered into an agreement or con- 
spiracy with each other to charge the 
same rate; but the only way insurance 
companies can violate this law is to 
conspire together with each other to 
charge the same », and in the ab- 
sence of such a conspiracy or argument 
with each other, they do not violate the 
law by writing insurance at the same 
rate. 

‘This has been my 
was enacted, and if any 
attorney throughout the State 
brings a suit against the insurance 
companies contrary to this opinion I 
will direct a dismissal of such suit as I 
have the authority to do under the 
laws of this State. 

“Any insurance 
can safely transact business in 


serves as a ‘sign 








ection, 10,313A, 
lence of a 
» use the same rate 
i 


makes 


















position since this 
prosecut- 





company desiring to 
Missouri 


to-day in the same manner as they 
transacted it for many years prior to 
1911, and in the same way as they 


transact business in States having anti- 
trust laws souri. 
“As I have (righen neta said, any com- 
ny desiring to return to Missouri and 
in good 


similar to Mi 





1 

: 

continue writing oa insurance 

faith, may do so with perfect safety, 

and I will dismiss any suit against 

them, and no other prosecutions will 

be brought for past offenses. 
“Trusting that your inquiry has been 
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fully answered, I beg to remain ipa 
truly yours, 

(Signed.) JOHN T. BARKER, 

July 29, 1913. Attorney General. 

Welcomes Missouri Settlement. 

President Edward T. Campbell of the 
American Central of St. Louis, has sent 
to the agents of the company a letter 
in which he says that the company 
welcomes the settlement of the Mis- 
souri difficulties and the return of the 
companies to the State, in spite of any 
advantage it might have had by their 
refusing to write business. President 
Campbell says it is a time for co- 
operation of all concerned to improve 
conditions in Missouri. 

There is a good deal of readjustment 
going on in the agency organizations of 
the “companies before resuming busi- 
ness. A large number of slow paying or 
otherwise undesirable agents are being 
dropped. 

Bureau Getting Ready to Open. 

It is understood that the Missouri 
Actuarial Bureau will reopen so that 
the agents may have access to rates 
aithough there will be no agreement as 
to their use. In the meantime binders 
will be issued on risks where the rate 
is in doubt and adjusted afterward. 


POLICY MUST SHOW BOTH RATES. 
New Wisconsin Law Requires Exhibit 
of Rates With and Without 
Co-insurance. 





The companies are being notified by 
Insurance Commissioner Ekern of Wis- 
consin that ithe new law requires that 
every policy of fire insurance issued 
in Wisconsin shall show the rate with 
and without co-insurance. A form for 
this purpose must be printed on the 
endorsement or outside fold of the 
policy and the blank spaces filled in 
with the rates per $100 of insurance 
as follows: 


Rate per $100. 
Without co-insurance, wa 
With 80% co-insurance, ———— 
The commissioner further says: 
the co-insurance rate is made on 
i basis other than 80 per cent., such 
other basis should be specified. This 


department will not require the use of 
the form if no co-insurance rate is 
made. A rubber stamp or a rider may 
be used f for present supplies and biank 
polic ies.’ 

REGULATIONS DISREGARDED. 
Philadelphia Tenement House Owners 
Fail to Comply With Fire 
Prevention Ordinances. 

In their tour of the tenement house 
districts inspectors of the Fire Preven- 
tion Commission of Philadelphia found 
the city ordinances regarding fire pre- 
vention flagrantly violated. nants | 








pails, when not used by the tenants 
for scrubbing, were hung about with- 
out a drop of water in them; fire 
escapes were clogged with boxes; gas 
unprotected, while fire and 
breeding litter was piled up 
in the court yards and alleyways. 
Emphatic notice was given the land- 
lords that the conditions complained 
of would no longer be tolerated, and 
if upon reinspection decided improve- 
ment is not shown the guilty parties 
will be procee ded against. 


Promulgate New Sorasy Rules. 


were 





disease 


Manager Ailee Brown of the New 
Jersey Fire Actuarial Bureau is pre- 
paring to send to the 2,200 fire insur- 


ance agents of New Jersey copies of 
the new rule book containing standard 
forms of clauses, rules and all neces- 





sary information in connection with 
the Bureau’s work. 

The Counce 7 of Gloucester City, N. J., 
awarded a contract to the Robinson 


Fire Apparatus Co., of Philadelphia, 
for a combination motor driven pump- 
ing engine, hose wagon and chemical 





engine to cost $7,200. 
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THE YORKSHIRE °°" cr vom. emevane 


Established 1824 


The “YORKSHIRE?” is a {ites and Strongest of the ey ined wine Companies not here- 


tofore represented in the United S 

FRANK & DuBOIS, U. 8. Managers 
0. E. LANE, Superintendent of Agencies, 80 Maiden Lane, New York 

New York Life Insurance & Trust Co., U. 8S. Trustee, 52 Wall Street 


PACIFIC COAST DEPARTMENT, McClure cour. Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 


Insurance Company, Ltd. 


ERNEST B. aod Underwriting Manager 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, | 
STATEMENT, JANUARY Ist, 1913 





LIABILITIES 
NT ig cccneiaicassccivetcenm inseycing oe ,000,000.00 
Reserve for Re-Insurance 7,862,926.70 
Reserve for Outstanding Losses 586,296.03 
Special Reserve for Contingent Liabilities ....... 300,000.00 
All Other Liabilities......... subbGseraveqnentuases 336,245.44 
Se SR as ened ep ewes cavetadsensvesensetetiss 3,897,204.74 
8 ee ee $14,982.672.91 


JAMES NICHOLS, President H. A. SMITH, Vice-President 
Assistant Secretaries 
F. D. LAYTON 8. T. MAXWELL Cc. S. LANGDON 


SURPLUS TO poLicvNeLbans $5,897,204.74 


G. H. TRYON, Secretary 

















WOOD BROTHERS 


(GEORGE E. WOOD) 


Insurance 





100 WILLIAM STREET 
NEW YORK CITY 











Calumet Insurance Company 
CHICAGO 











CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 


Pennsylvania—New Jersey 


325 Walnut Street, Philadelphia, Pa. 
AND 
Haddonfield, New Jersey 





Representing the following companies for Philadelphia 


Lumber of N. Y. Ben Franklin 
Peoples National Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. Springfield Fire and Marine 
National Ben Franklin Western of Pittsburgh 


General Agents Commercial Casualty Co. of Newark 


Concordia 

Lumber, N. Y. 
Franklin, Pa. 
Central Union 
Citizens 

Phoenix, of Hartford 





ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 
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PRESIDENT OF HARTFORD FIRE 


R. M. BISSELL HEADS COMPANY. 
Succeeds C. E. Chase who Becomes 
Chairman of Board of Directors— 
Bissell as Underwriter. 











Last week Richard M. Bissell, vice- 
president and managing underwriter of 
the Hartford Fire, was elected presi- 
dent of the Company succeeding 
Charles E. Chase whose resignation 
had previously been presented and ac- 
cepted. Mr. Chase, whose long and 
able service with the Company was 
recognized by the board of directors in 
electing him its chairman, has for 
some time been desirous of being re- 
lieved of his executive duties. 

President Bissell is regarded by the 
insurance fraternity as one of the 
most skillful and resourceful under- 
writers in the business. He has been 
in the fire insurance business since 
graduating from Yale in 1883 and was 
manager of the Western Department of 
the Hartford Fire before coming to the 
home office. He was elected vice- 
president in January, 1903. 

At the same meeting the directors 
confirmed the election of Whitney 
Palache and James Wyper as _ vice- 
presidents. 

The Hartford Accident & Indemnity 
Company, whose directors and officers 
will be the same as those of the Hart- 
ford Fire Insurance Company, has been 
organized. The new company is 
1uthorized by its charter to do all kinds 
of accident, liability, casualty, surety 
and other similar lines of busness. 





JULY FIRE LOSSES INCREASE. 





Show Advance of Five Million Over 
Last Year—Total Still Less 
Than 1912. 





The record of fire losses in the 
United States for July according to the 
records of the Journal of Commerce 
show an increase cf $5,000,000 over the 
same month last year. The month’s 
losses aggregate $20,660,900 as against 
$15,219,100 for July 1912. 

The first seven months of the year 
show losses amounting to $139,356,550 
as compared with $149,591,550 for the 
same period of 1912, being about ten 
millon less. During July there were 
328 fires in which the loss amounted 
to $10,000 or over. 





COMPLAIN OF DWELLING RATES. 





Kentucky State Rating Board Investi- 
gating Charge of Improper Ap- 
plication of Schedule. 





Property-owners who feel that they 
have been discriminated against by the 
Kentucky Actuarial Bureau in its ap- 
plication of the dwelling house schedule 
are invited by the State Rating Board 
to file written complaints to that end, 
uch procedure being the result of 
statements made by a number of assur- 
ed to the Insurance Department. 

The Actuarial Bureau has already re- 
rated about 75,000 dwellings, or about 
three-fourths of those in the State. A 
new basis schedule and rates on tobacco 
warehouses and stemmeries has been 
promulgated by the Kentucky State In- 
surance Board. 





London Lloyds Interested. 





London Lloyds is greatly interested 
in the recent sensational jewelry rob- 
bcries at Newport, R. I., its policies 
under unusually broad coverage being 
held by-a number of residents of that 
wealthy colony. The Hanna loss, re- 
ported as close to $50,000 is giving the 
Lloyds operators especial concern just 
now. 





Equipped With Pyrene Extinguishers. 
“The Waldorf-Astoria Hotel of New 
York city has just ordered 100 Pyrene 
fire extinguishers, in addition to a con- 


siderable equipment of these  ex- 
tinguishers previously purchased. 

“There probably is no hotel in the 
world less subject to fire than this 
famous American hgstelry, the perfect 
management of whidh is known in every 
corner of the globe. 

“Yet for the added security of its 
guests it removes any mental hazard 
of fire, by having at hand, conveniently 
placed on the wall, the one scientific 
extinguisher known to be unfailing in 
its action and efficiency.—Pyrene.” 


PLANNING TO REINSURE. 





Franklin of Washington to Dispose of 
its Risks and Confine Future Busi- 
ness to Home Territory. 





Arrangements for reinsuring the busi- 
ness of the Franklin of Washingtor, 
D. C., are under way and should be 
completed very shortly. The Company 
will continue to write business in the 
District of Columbia, providing the 
present effort to recreate a local board 
in the territory is successful; other- 
wise the organization will be retired. 
John A. Kelly, of New York city, is 
president of the Franklin and is its un- 
derwriting manager. 





Must Hold Certificates from State. 





An official statement recently promul- 
gated by the Suburban Fire Insurance 
Exchange of New York is as follows: 

“For the information and guidance 
of members and agents who are in 
doubt as to the attitude to be taken 
with brokers who hold certificates from 
the State but who are not certified by 
this Exchange, the following is sub- 
mitted as covering the case: 

“The State does not undertake to 
say what rate of brokerage shall be 
paid, or that brokerage shall be paid 
at all. Its certificate must be held as 
a precedent to acting as a broker in 
the soliciting or placing of business, 
and to being allowed commisson or 
brokerage thereon. But while broker- 
age may not be allowed to a party who 
does not hold a State certificate, it 
does not follow that it must be allowed 
because a party does hold such a cer- 
tificate. Consequentlty members and 
agents are at liberty to accept busi- 
ness from brokers subject to such rate 
of brokerage as may be agreed upon, 
and their pledges not to allow in ex- 
cess of 10 per cent. brokerage to 
brokers holding certificates from this 
Exchange, and not to allow brokerage 
at all to brokers not holding certifi- 
cates from this Exchange, are required 
to be observed as hitherto.” 





Geneva, N. Y., Has $20,000 Fire. 





The Geneva, N. Y., warehouse of the 
Swift Beef Company of Chicago, was 
damaged by fire to the extent of $20,900 
on Friday last. The nearby coal sheds 
of the Ontario Coal Company were 
seriously threatened for a time, but 
the firemen managed to confine the 
blaze to the property in which it 
originated. 





North River Increases Capital. 





The stockholders of the North River 
Insurance Co. at a meeting held last 
week voted to increase the capital of 
the Company from $350,000 to $500,000 
by issuing sufficient stock at 150. 





The Wildwood Title & Trust Com- 
pany of Wildwood, N. J. opened for 
business Saturday. 


George H. Dobson is held for the 
September grand jury at Easton, Md., 
charged with endangering the town 
by a conflagration and with stealing and 
selling the couplings of the fire depart- 
ment hose. 





The water supply in the west side of 
Bethlehem, Pa., is inadequate for pro- 
tection owing to the citizens opposing 
the extension of the mains. 

















FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 
Capital Stock - = = $1,000,000.00 
Liabilities - - . - 5,431,072.05 
Special Reserve Fund - 300,000.00 
Net Surplus ~ - ~ 3,135,102.52 
Total Assets - $9,866,1 74.57 

P. L. HOADLEY, President 
C. E. SHELDON, Vice-President 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 


























ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 


STATEMENT JANUARY |, 1913 
TID 6.65 0000000050. 6606660n 60 bbd0s8b0060beea $882,862.76 
NE NER aS 0d K0KG eSene ss bOEEE RAC OeReOw eRe 362,931.19 
DD: Pandnsee 460 604s ws oaReOKSSSeDeeNes 619,931.57 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


GERMANIA — 
FIRE INSURANCE COMPANY 


NEW YORK 
a Fire Insurance Company 
HAS A 
ORGANIZED 1859 Cash Capital - - $1,000,000.00 
Cash Assets - : 4,985,658.00 
— Cash Surplus to Policy 
Statement, January 1, 1913 Holders ° “ ~ 1,911,592.00 
Cash Capital. .... $1,000,000.00 || we'coaser ilar otf puanggement, ang ae ab. 
Asseis Ceeecccececs 7 "218, 762. 27 ouanee of the security Ot ite pales. a - 
Net Sarpjus , 2,613,814.88 R.EMORYWARFIELD - President 
Surplus for Policy JOSEPH McCORD - Vice-Pres. & Sec'y 
Holders....... 3,613,814.88 WILLIAM MORRISON - Asst. Sec’y 


JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


NEW YORK 


HEAD OFFICE | 
Cor. William & Cedar Streets | 














FIRE ASSOCIA I ION PHILADELPHIA 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $9,091,141 


E. C. IRWIN, Fresident H, CONDERMAN, Vice-President ¢ 
M. GARRIGU ES. Sec. and Treas. 
R. N. ELLY. Jr., Asst. Sec. and Treas. 





1817 








WN 


W. W. ALEXANDER, Sec. 


‘hie 
‘ wy 
LNSWIRANGU; OOMPANNL 


BALTIMORE, MD. 

Surplus to Policyholders $1,111,794.61 
NEW JERSEY and PENNSYLVANIA, 
or HOME OFFICE 





Cash Capital $890,000.00 


FOR AGENCIES IN NEW YORK, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA. N. Y., 














Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 
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DAILY PRESS UNANIMOUS IN PUTTING ODIUM 


ON MISSOURI. 





(From 7/ e New Jork Times) 


MISSOURI HAS LEARNED. 


The dreadful war in Missouri has 
ended. It began by a “conspiracy” of 
the insurance companies to resist a law 
regulating their business in a manner 
which they disliked. It ended by the 


officials charged with the administra- 
tion of the law entering into a con- 
spiracy with the companies by which 


the law they disliked is practically re- 
pealed. The Attorney-General of Mis- 
souri has delivered to the companies 
his written opinion that the law under 
which he prosecuted them is void and 
unconstitutional, and his declaration 
that he will abandon his own suit and 
forbid subordinate officials to prosecute. 
The companies applaud the ‘‘wise and 
temperate” declarations of the State 
officials, and will resume business at 
the old stand in the old way. Further- 
more, the governor will appoint a com- 
mission to study the entire situation 
and recommend further action for the 
protection of insurers and insured by 
tke prevention of fire waste, thus re- 
ducing both and the cost of in- 
surance. 

Missouri thus abandons the 
to compel the insurance companies to 
do business at a loss,,or on conditions 
unacceptable to them. Lawbreakers 
can be sent to prison, but the filling of 


losses 


attempt 


the prisons would have insured no 
buildings. Missouri having “been 
shown,” it may be hoped that others 


will take note of the object lesson that 
more service can be got by allowing 
profits than by compulsion of distaste- 
fu! business. The United 
ordering the railways to carry mails on 
terms unacceptable to the companies. 
The Interstate Commerce Commission 


States is 


is ordering the express companies to 
reduce their rates ruinously, as they 
say. The banking laws are being re- 


vised without consultation with bank- 
srs. It is the general custom to order 
and to reduce pric 

edict. Missouri has abandoned this 
after having tried jt to the bitter 
nd, Experience has taught Missouri 
hat business is better regulated by a 
commission of business men than by 
either a Legislature or a commission of 


be done 


Laws passed to catch votes 
book, but 


politic ians, 


may be put on the 


statute 


toey cannot be enforced unless they 
are acceptable to the community which 
must live under them. 


There are many laws not on the stat- 
ute books, and there are many formu- 
las on the statute books which pre- 
sumably are not meant to be enforced, 
since enforcement would be ruinous, if 
practicable. As Missouri has dem- 
onstrated, there is more than one form 
cf the referendum and the and 

ey can be exercised without warrant 
in written law. Public opinion is the 
true test of law, and laws without that 
sanction are waste of words. 


recall, 


(From St. Loi Globe-Den ral) 
A CHANCE TO DO 


BUSINESS. 


The Globe-Democrat’ 
mcnt that 
t 


State 


repeated statc- 
a basis of agreement between 
and the fire insurance com- 
could have been reached soon 
after the withdrawal was justified yes- 


panies 


terday in an agreement upon a basis 
proposed some time ago. In a con- 
ference at Jefferson City yesterday 
between Attorney General Barker and 


a number of representatives of the com- 
panies, immediate return of about 
three-fourths of the 132 old-line compa- 
nie which withdrew in April wos 

ranged for, conditioned upon the 
withdrawal of pending suits against all 
of them and also against the others, 
which are of the weaker foreign com- 


panies, which had never done a profit- 


(From Springfield Repubtican) 


PROUD MISSOURL SURRENDERS. 
No more emphatic failure could be 
imagined than that of the State of Mis- 
souri in its recent dealings with fire 
insurance companies; and the obvious 
lesson for legislatures that harry cor- 
porations without just cause merits 
consideration throughout the country. 

Anti-trust legislation was simply 
carried to an extreme that forced the 
companies to leave the State. The new 
law enacted at the last session con- 
tained the drastic provision that when 
the rates of any two agents are found 
to coincide even by accident, they shall 
be assumed to be guilty of a rate fixing 
agreement or conspiracy, and that the 
burden of proof of innocence shall rest 
on the defendants. Prison penalties 
were provided as well as fines for the 
unlucky agents or officials found guilty. 

The law’s drastic character was ex- 
ceeded only by the absurdity of the 
Missouri attorney-general’s effort to 
prevent the abandonment by the com- 
panies of the Missouri field by institut- 
ing suits for conspiracy against them in 
stopping business. The State’s position 
thus became one of attempting to force 
the companies to do busimess in a place 
where they did not wish to and where, 
moreover, they would find it dangerous 
tc operate. It now appears that a re- 
markable change has come over the 
State government and even the people. 
The Kansas City Star no longer in- 
sists that the State can get along nicely 
without the companies by going into the 
fire insurance’ business itself. 

It would take some time to establish 
the State government in that specialty 
and, meanwhile, the vast property in- 
terests of large cities like St. Louis and 
Kansas City had become decidedly un- 
about their fire hazards. The 
attorney-generel of the State, in an- 
nouncing that he will prosecute no com- 
pany under the new law, because he 
now regards the obnoxious rate-fixing 
clause as unconstitutional, has extended 
such a cordial invitation to all the de- 
parted companies to return that few, 
probably, will have the heart to refuse. 

Missouri has been shown something 
very instructive in this affair and the 
next Legislature, it may be hoped, will 
led. 


easy 


be more wisely 


able business here and may or may not 
choose to return. The attorney-general 


will be unable to dismiss the suits until | 


the convening of the Supreme Court in 
October, but the companies are to re- 
writing in Missouri at once, in 
gcod faith, and upon the attorney 
general's promise of abatement at that 
tin 

This part of the agreement grows out 
of the latter phase of the controversy 
beginning with the filing of these suits. 
The entire agreement may be said, 
however, to be bottomed 
attorney general’s first construction of 
the Orr law, in which he declared, in 
that the last section of that law 
is unconstitutional, and pledged him- 
self to dismiss suits brought under it 
by county pr secuting attorneys seek- 
ing to make, under its wide and loose 
terms, the making of card rates by com- 


sume 


é 


effect, 


upon the! 


panies, in the division of risks, prima- | 


facie evidence of conspiracy. The fear 


of the companies to attempt to do busi- | 


under such a statute 
readily understood. Their hesitation 
to accept an official pledge of immunity 
from prosecution under a statute not 
judicially declared unconstitutional, 
could be equally understood. The legal 
pleadings made by the State were not 
f a character to reassure them. The 
attorney general did not seem to desire 


ness 


o 


could be | 


to give the Supreme Court opportunity | 


to pass upon the vital sections. A part 
of his first petition in court was that 


the companies should be enjoined from | 


court, of course, refused. 

Pressure of public opinion, since the 
progressive evil effect, of leaving the 
property interests of the State without 
the protection necessary to their profit- 
able use has become manifest, forced 
the action of yesterday which, we must 
repeat, could have been taken weeks 
ago. There have been heavy losses of 
interest, profit and wages in all sec- 
tions, and notably in Springfield, whose 
quick recovery from the damage of a 
great fire has been needlessly hampered 
and delayed. Contemplated invest- 
ments have, in some cases, been aban- 
doned permanently. These losses can, 
however, be better borne with an assur- 


ance that they are not to continue and | 


to increase, as they certainly would 
have done but for the arrangement of 
yesterday. Every active interest in the 
State is to be congratulated upon the 
resumption of normal business 
tions, suspended during many unprofit- 
able weeks. We hope to see the plan 
work smoothly. If politics, or playing 
for supposed advantage of position by 
politicians, is to continue, the public 
will not be left unadvised of the facts. 
The people, now thoroughly awake to 
the danger, will find where to place the 
responsibility should the danger return. 
The present arrangement is at best but 
a makeshift, but it can easily be made 
wcecrkable until the next session of the 
Legislature, if there is good faith shown 
by all parties to such an administration 
of the Orr law as is now proposed. 


Summer Hotel Fires. 

Great wooden summer resort hotels 
offer terrible invitations to fire, and it 
is rather remarkable that the invita- 
tions are not more often accepted. Some 
of the most conspicuous fires among 
them have occurred just at the begin- 
ning or at the close of the season when 
they were nearly or quite empty. Con- 
sidering that the hotel at Pemmar was 


pretty well occupied, and the fire 
spread very rapidly, it is astonishing 
that there were so few injuries. Two 


persons will probably die. Others got 
out unhurt, but not conventionally 
clothed, and babies are said to have 
been tossed from the windows and 
caught without injury. The fire began 
in the kitchen, naturally enough. It 
may be necessary to insist on detached 
kitchens. 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








condi- | 





“The Leading Fire Insurance Company 
of America” , 





| 


| 


CASH CAPITAL, $5,000,000.00 


WM. B. CLARE, President 


Vice-Presidents, 
HENRY E, REES A. N. WILLIAMS 


Secretary, 
SLOAN 





Assistant Secretaries, 
} E. 8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 


W. F. WHITTELSEY. JR., Marine Secretary 








TWO HUNDRED AND FOURTH VEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 








UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
39 South La Salle Street - Chicago 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 














BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1913 
$1,746,624.71 
701,543.82 


I dada 
Surplus in U.8 





HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Manager 

















Authorized Capital $500,000 


Brirnit National Fire 
Jusuranuce Co. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 











D. E. MANASCO 
President 


68 WILLIAM STREET 











SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. 





JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 


SUMTER COGSWELL 
Vice-Pres. and Manager 


NEW YORK, N. Y. 
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CASUALTY AND 


SURETY HAPPENINGS 





BARS COMBINATION POLICY 


RULING ON AETNA'S AUTO FORM. 


Rhode Isiand Attorney General Gives 
Opinion That it Don’t Conform 
to Statutes. 


Another State has ruled against the 
combination automobile policy issued 
hy the Aetna Accident & Liability Co. 
Assistant Attorney General Livingston 
iam of Rhode Island, in an opinion 
given at the request of Insurance Com- 
missioner Charles C. Gray, holds that 
the policy in question cannot be legally 
issued in Rhode Island under the exist- 
ing laws. The opinion in full follows: 
Hon. Charles C. Gray, Insurance Com- 

missioner, Providence, R. I. 

Providence, R, I. 

Dear Sir:—Certain correspondence 
relating to policies issued by the Aetna 
Accident & Liability Company has re- 
cently been referred to me. It relates 
to a certain combination automobile 
pelicy and combination residence policy 
issued by said company, both of them 
being against loss of use from damage 
by fire and the question is, in both 
cases, whether such policies constitute 
fire insurance and 
8 of Section 4, of Chapter 
of the general laws of Rhode Island in 
regard to the form of fire insurance 
IJ ces. 

rhe contention of the company seems 
to be that inasmuch as there is no in- 

rance against the loss of the article 
itself by fire it does not constitute fire 
insurance, but presumably what is 
known as use and occupation insurance. 
I am aware that the classifications of 

urance are not entirely logical and 
accurate—the classification being made 


are subject to the 
999 


“eae 


scmetimes with reference to the prop- 
€ insured and sometimes with refer- 
ence to the nature of the risk insured 


against. For instance, the insurance of 
man’s life called life insurance 
though he may be killed by being burn- 
( ip in a hotel. Inasmuch, however, 
uur statutes do not recognize any 

use insurance or use and occupation in- 
surance, I think that both of these 
must be classified as fire insur- 
and subject to the provisions of 
statutes in regard to such insur- 
ance. In both of these cases the con- 
tract differs from the ordinary contract 
insurance only in the nature of 
thing insured—instead of insuring 
house or automobile itself, it is the 
ise of such house or automobile that 
is insured, and the use of property 


is 


Cases 


| fire 


is 


one of its most important rights and 

titudes and such attribute or right is 
itself property. 

| am aware that the standard form 
of policy set out in Section 5 of said 
Chapter 222, seems to refer to the in- 
surance of tangible property, but I do 
not find anything in it which is re- 
pugnant to its use in insuring an in- 
terest, right or privilege in property. 

If a new classification is to be made 
resting entirely on the nature of the 
property insured, it would seem that 








of Wew York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 














there could be no such thing as tre 
insurance at all, but only house insur- 
ance, factory insurance, clothing insur- 
ance, etc. 

I note from the correspondence that 
the Legislatures of other States have 
apparently recognized insurance of this 
kind, but in the absence of any statu- 
tory provisions applicable thereto I am 
of the opinion that in both cases the 


insurance against loss of use of an! 
article by fire as much fire insur- 


ance as is a policy providing against 
loss of the article itself by fire. 
Very truly yours, 
(Signed) LIVINGSTON HAM, 
Assistant Attorney General. 





FOR INSURING BANK DEPOSITS. 





Mutual Company Formed in Wisconsin 
—Officers Chosen For 
Initial Year. 





Progress is being made in the organi- 
zation of the Bank Deposit Limited 
Mutual Insurance Company by Wis- 
consin, the following named having 
been recently chosen as officers and 
directors. Officers: E. A. Dow, Plymouth, 
president; Earle Pease, Grand Rapids, 
vice-president; George D. Bartlett, Mil- 
waukee, secretary and treasurer. 

Directors: For one year—Geo. D. 
Bartlett, Sec’y of Wisconsin Bankers 
Association, Milwaukee F. Williams, 
of Delevan; W. A. VonBerg, of Mo- 
sinee; for two years—A. E. Bradford, 
of Augusta; C. R. Thomson, of Rich- 
land Center; F. W. Humphrey, of Sha- 
wano; for three years—E. A. Dow, of 
Plymouth; H. A. Moehlenpah, of Clin- 
ton; Earle Pease, of Grand Rapids. 

The officers were instructed to pre- 
pare application blanks and mail one to 


each bank of the State. The law re- 
quires that the company receive appli- 
cation for policies from at least two 


hundred banks before it begins actual 
business. 


GRADE CROSSING ACCIDENTS. 


Ninety-Eight Persons Killed in New 
York and New Jersey During First 
Seven Months of Year. 
During the first seven months of the 
present year, according to figures com- 
pi led by the National Highways Protec- 
tive Society 93 persons lost their lives 
as a result of railroad grade crossing 
accidents in New York and New Jersey 
The record for accidents in New 
York State were divided among the fol- 

lowing railroads: 





New York Central, 28; West Shore, 
8; D., L. & W., 7; Erie, 10; Lehigh 


Valley, 5; Delaware and ey 43 


Long Island, 13; Pennsylvania, 6; Rome, 
Watertown and Ogdensburg, Buffalo, 
Rochester and Pittsburgh, 2; Staten 


and 
roads, 


Island Rapid Transit, 2; Ontario 
Western, 2; miscellaneous small 
) 


In the State of New 
dents were distributed 
lowing railroads: 

Pennsylvania, 12; Erie, 
sey Central, 8; New York, Susquehanna 
j and Western, 5; Delaware, Lacka- 
}wanna and Western, 2: Philadelphia 
| and Reading, 2; Baltimore and Ohio, 


the acci- 
the fol- 


Jersey 
among 


11; New Jer- 


ie miscellaneous smaller roads, 2. 

jJ. J. Watson Leaves General Accident. 
J, J. Watson, United States secre- 

tary of the General Accident has re- 

|} signed. Mr. Watson has been with the 


company for about nine years, first be- 
jing attached to the home office in 
' Perth, Scotland, confidential assist- 
;} ant to the general manager. He came 
to this country in 1911 to deal with 
the situation that developed in connec- 
tion with the industrial health and acci- 
dent business that year. 


as 


















YOUR 
CLIENTS 
WANT THE 


WE WRITE! 
Capital 


$2,000,000 
ORGANIZED, 1890 


Phone: John 2432 





“F. & D.” GUARANTEE 


Fidelity and Surety, Accident hal Health, 
| Burglary, Plate Glass, Liability, Auto’ 


Total Assets 
$8,615,533.41 


HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co. QF MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 
NEW YORK CASUALTY OFFICE, 84 William Street 


ARE You 
ad oa is 
NG 





Surplus to Policy-holders 
$4,837,505.91 





NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: Rector 2000 








EXPECT RECORD GATHERING 


PROGRAM FOR ACCIDENT MEETING. 


American Association of Accident Un- 
derwriters Holds First Annual 
Gathering at Chicago. 





record 
meeting 
Accident 
held the 
Chicago, August 26 
Boyer, president of the 
that it will be the 


All indications point 
attendance at the first 
of the 
Underwriters which will be 
Hotel La Salle, 


and 27. C. H. 
Association, predicts 


to a 
annual 
American Association of 


greatest gathering of accident under- 
writers ever held in this country. An 


unusually interesting program has been 
arranged, which as completed to date 
is as follows: 

9:45 a. m. 


Reception Tuesday, ball room 





18th floor, La Salle Hotel. Call to order at 
10 o'clock. 

Address of Welcome—Hon Wm Me 
Kinley, Speaker of the House of Represer 
tatives, State of Illinois, Chicago, Il 

Address of Teleome 
President, Royal f 

tes ponse—Gen C. 


President 
National 


Ger 


and 





Credential 
General far 
I 


of 














Indianapolis, 
Reading of Minutes. 
President’s Address—C. H. Boyer, Ma 
ager Casualty Department National Life 
1, S. A., Chicago 
. “Insurance Supervision’’—Ralph 
ige, Chairn ( mittes n I 
surance Law, American B As i 
Omaha, Neh 
Report of Executive Committee Arthur 
James, Chairmar Manag Casualty De 
partment, Wisconsi Nati Life. O kosl 
Wis, 
Report of Secretary—W. R. Sanders, Sec 
retary, American Liability, ¢ oO} 
Announce t I quet if ert 
ment Co om « Peg Ss 
Midland Casualty, Chicago, ¢ 
Address—E, T Swolx I lent Na 
tienal Fidelity & Casualty. Omaha, Ne 
Report of Commercial Health & Acci t 
Committee—TI c Forbes Vice-Presid 
Alabama Fidelity & Casua Montz v 
Chairmar 
Address, “Insurance Educati -W \ 
Granville, Ph. D.. LL. D., President, P 
sylvania College, Gettysburg, Pa 
Address, “Eduecat 1 u D H. D 
Hoover, Presider ( thage ¢ g Carth 
ize, Til 
Address, “‘Relati f Companies to TI 
Agents’ H. <A. Luther Pr lent \ 
ican Mortgage Co., Chicago 
Report of Committee on Physicians—D. A 
Stoker. Manager Accident Depart t 
American Bankers’ Insurance Co., C g 
Chairman 
Address, “Relation of ince Press t 
Insurance Companies’’—C es Dobbs. As 
sociate Editor, The Insurance Field, Louis 
— Ky 
Report of Agency Committee—C. B. Fuller 


Heclth & Accident Department. 


Manager 
Philadelphia Life, Philadelphia, Ch I 
Address, “Underwriting and Claims ( 
I ington, Superintendent Ameri 
4 Montpelier, Vt. 

Report of Committee on Claims 1 Risks— 
B. W. Brown, Chief Claim Adjuster, N 
tional Life, U. S. A., Chicago, Chairmar 

Address—I. A. Morrissett, Manager Health 











and Accident Department, Ohio State Life 
Columbus, Ohio 

Report +. Railroad Installment Commit 
tee—P. J. McKian, Manager Railroad 
ae ‘Midland Casualty, C », 
Chairman, 

Address—Hon. Chas. S. Deneet ex-Gov 
ernor of Illinois, Chicago, Tl! 

Report of Limited ‘ident Committee— 
Samuel Clark, 4 


Supe rintendet ont of Agent 


National Life a. @ Ba 






Address, ‘“‘Inadequacy 
Danforth M. Bak ut. Paci 
Mutual Life, Los 


on Monthiv 
Superintendent 


Vay 
In 


Committee 
sSenjamin 


Report of 
ment—PF. W 

















dust epartment Prudential C sualty, 
Indiat Chairman . 

tep f Committee on Classification of 
ti J. B. Sackett, Manager Casualty De- 
partm Old Line Life, Milwaukee, Chair- 
nar 

Address “Litigation’’—Judge McKenzie 
Che 1, General Counsel, Midland Casualty, 
Chicago, Ill. : 

teport of Committee on Laws and Legis- 
lation—R. P. § lent, United 
States Health w, Mich., 
Chairman 

Internatic ( 
writers Ass ) 





Union Greetings—A. B. 





"Hunt. 





1] ‘ int Ww tH 
le Cleveland Li Cleveland: Andrew J 
Maloney President Philadelphia Life 
Philadelphia 
Address—Hon Wm Scanlon, Chairman 
Ins e Co ttee. Hons f Representa- 
t St f Ti Per Nl 
I f Ww 5 Co -_— nit 
\ ed | 
Address—W r irant, Secretar Bus 
ness Men’s Accide Ass ti Kansas 
Cit M 
Quest Box in ¢ S. Hoag, 
Sup t of Age Casualty, 


GETTING SOME BIG LINES. 
Equitable Surety Issues $200,000 Fran- 
chise Bond—Also Large Con- 
struction Coverages 











I Equitable Surety last we voor 

a $200,0 se 4 on the Nash 

ville “acti ympan y fa or of the 

Cc 0 Nash e. Tenn reaping ce 

construction of a new street railwa) 
syste there 

ond on the 

and Construc- 

] ie const! ic 

‘dward Mal 








linckrodt; two bonds on ha P r Wave 
Ice and Fuel Company, covering a con- 
tract of $100,000, to furnish supplies 
for city institutions; a schedule bon i, 
with a pen: of $300,000, covering offi- 
cers and e1 oves of the Missouri and 
Kansas Telephone Company; a $25 
bond covering the construction of the 
administration building of State Hos- 
vital No. 4 in Farmington, Mo., the 
McCarthy Lumber and Construction 
Company and a schedule oO f 
$150,000, covering officers and employes 
of the Westlake Construction Company 

The Equitabl Surety re rts July 
was the larges onth in its existence 
as it wrote, in net miu more tha 
$60,000 

FIFTY PER CENT. ADVANCE. 


Rates Upon Liability Risks in Missouri 


to be Increased 
Sharply. 

On or about October 1 rates upon 
liability risk n Missouri will be in- 
creased 50 per cent. over present 
figures, the new laws and ided cost 
of doing business in the State making 
such procedure necessary 

Rates in other States have recently 


been increased as follows North 
Carolina, 25 per cent.; Alabama, 25 
Mississippi 23 1-3 Tennessee 33 «(1-3 
Oklahoma, 35 1-3; Kentucky : Kan 


Arkansas, 65 to S0 


sas, 50; 


14 
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Standard Clauses for Accident Policies Approved by Actuary 
J. S. Woodward for New York Insurance Depart- 
ment and Now Before Companies for Decision. 





Standard Provisions. 


Section A: 1. This policy includes the en- 
dorsements and attached papers, if any, and 
contains the entire contract of insurance except 
as it may be modified by the company’s class- 
ification of risks and premium rates in the 
event that the insured is injured after having 
changed his occupation to one classified by the 
company as more hazardous than that stated 
in the policy, or while he is doing any act or 
thing pertaining to any occupation so class- 
ified, except ordinary duties about his resi- 
dence or wh ile engaged in recreation, in which 
event the company will pay only such portion 
of the indemnities provided in the policy as 
the premium paid would have purchased at the 
rate but within the limits so fixed by the com- 
pany for such more hazardous occupation. 

If the law of the State in which the insured 
resides at the time this policy is issued re- 
quires that prior to its issue a statement of the 
premium rates and classification of risks _per- 
taining to it shall be filed with the State official 
having supervision of insurance in such State, 
then the premium rates and classifications of 
risks mentioned in this policy shall mean only 
such as have been last filed by the company 
in accordance with such law, but if such filing 
is not required by such law then they shall 
mean the company ’s premium rates and class- 
ification of risks last made effective by it in 
buch State prior to the occurrence of the loss 
for which the company is liable. 

Section B: 2. No statement made by the 
applicant for insurance not included herein 
shall avoid the policy or be used in any legal 
proceeding hereunder. No agent has authority 
t 
I 
Vv 

















change this policy or to waive any of its 
No change in this policy ‘shall be 
approved by an executive officer of 
and such approval be endorsed 










3. If default _be made in the pay- 
agreed premium for this policy, 


th acceptance of a premium by 
tl or by any of its duly authorized 
a einstate the policy, but only to 


ilting from accidental injury 
stained. 

Written noti f injury on 
be given to 
s after the 
injury. 
























Section D: 


in bel 





f the company, 
o identify the in- 
I notice to the 
within the 
invalidate 
have 
e notice 
soon as was 















in hans 
noti ce, the 
complied 


case of 
within 
> period 
in case 
y days 
ompany shall have the 
p examine the person 
red when and so often as it may 
ig the pendency of claim 
the right and opportunity 
in case of death where it 


require 


: ‘inde mnities provided in 
for loss other than that of time 
f disability will be paid immediately 
ipt of due proof. 

on request of the insured and subject 
jue proof of loss all of the accrued indemnity 













to 4 

for loss of time on account of disability will be 
maid at the expiration of each sixty days during 
t d for which the 


e continuance of the pe 
r ance remaining 
yn of such period will 
n receipt of due proof. 
t of life of the insured 
% pay able e to the beneficiary if surviving the in- 
sured, and otherwise to the estate of the in- 





sured. All other indemnities of this policy are 
payable to the insured. 

Section G: 12. If the insured shall at any 
time change his occupation to one classified by 
the company as less hazardous than that stated 
in the policy, the company, upon written re- 
quest of the insured and surrender of the policy, 
will cancel the same and will return to the in- 
sured the unearned premium. 

Section H: 13. Consent of the beneficiary 
shall not be requisite to surrender or assign- 
ment of this policy, or to change of beneficiary, 
or to any other changes in the policy. 

Section 1: 14. No action at law or in equity 
shall be brought to recover on this policy prior 
to the expiration of sixty days after proof of 
loss has been filed in accordance with the re- 
quirements of this policy, nor shall such ac- 
tion be brought at all unless brought within 
two years from the expiration of the time with- 
in which proof of loss is required by the 
policy. 

Section J: 15. If any time limitation of this 
policy with respect to giving notice of claim or 
furnishing proof of loss is less than that per- 
mitted by the law of the State in which the in- 
sured resides at the time this policy is issued, 
such limitation is hereby extended to agree with 
the minimum period permitted by such law. 

Section K: 16. The company may cancel this 
policy at any time by written notice delivered 
te the insured or mailed to his last address, 
as shown by the records of the company, to- 
gether with cash or the company’s check for 
the unearned portion of the premiums actually 
paid by the insured, and such cancellation shall 
be without prejudice to any claim originating 
prior thereto. 

Section L: 17. If the insured shall carry 
with another company, corporation, association 
or society other insurance covering the same 
loss without giving written notice to the com- 
pany, then in that case the company shall be 
liable only for such portion of the indemnity 
promised as the said indemnity bears to the 
total amount of like indemnity in all policies 
covering such loss, and for the return of such 
part of the premium paid as shall exceed the 
pro rata for the indemnity thus determined. 

Section M: 19. If a like policy or policies, 
previously issued by the company, to the in- 
sured be in force concurrently herewith, making 
the aggregate indemnity in excess of $15,000, the 
excess insurance shall be void and all pre- 
miums paid for such excess shall be returned 
to the insured. 

Section N: 20. The insurance under this 
policy shall not cover any person under the 
age of eighteen years nor over the age of 
seventy years. Any premium paid to the com- 
pany for any period not covered by this policy 
will be returned upon request. 


Additional Provisions 


Section O: No assignment of interest under 
this policy shall bind the company unless con- 
sent thereto is formally endorsed hereon by an 
executive officer of the company. Any failure 
to comply with the provisions of this. policy 
shall render invalid any claim made hereun- 
der. A copy of any assignment shall be given, 
within thirty days, to the company, which shall 
not be responsible for its invalidity. 

Section P: Surgical Operation Fees, or Hos- 
pital Indemnity—A ffirmative proof of a surgical 
operation, or of hospital confinement, must be 
furnished to the company at its said home 
office, within ninety days from the date of the 
operation, or of the termination of the con- 
finement in a_ hospital. 

Section Q: The company’s liability shall not 
in any case extend to more than one part of 
this policy on account of any one accident to 
the insured except as provided in Parts VIII, 
XI and X hereof. 

Section R: The insurance hereunder shall 
not cover any injury, fatal or non-fatal, sus- 
tained by the insured while participating in of 
in consequence of having participated in 
aeronautics, or which shall result directly or 
indirectly from the bites or stings of insects, 
from ptomaines, or from disease in any form. 

Section S: The provisions above and the 

copy of the application endorsed hereon ar 
made a part of this contract, which is made 
subject thereto and to the payment of the pre- 
mit im. 

Section T: The limit of liability as express- 
ed in Standard Provision No. 19 refers to the 
principal sum or single weekly indemnity pro- 
vided by the policy or policies issued by this 
company to the insured. On the limit stated 
proportionate increases, as provided by the 
“double indemnity” and “accumulative” pro- 
visions, will be allowed. 





NEW APPLICATION CLAUSE. 


I hereby apply to the ............ 
following representation of facts. 


for a policy to be based upon the 
I understand and agree that the right 


to recovery under any policy which may be issued upon the basis of this 
application shall be barred in the event that any one of the following state- 
ments, material either to the acceptance of the risk or to the hazard as- 
sumed by the Company is false, or in the event that any one of the fol- 


lowing statements is false and made with intent to deceive. 
this application shal] not be binding 


I agree that 
upon the Company until accepted 


either by the secretary at the home office or by an agent duly authorized to 


issue policies. 











DR. BACON SAUNDERS, President 


C. D. HILL, V.-P. and Genl. Mgr. 


Surplus 
$300,000 


General Offices: FORT WORTH, TEXAS 











WHILDEN & HANCOCK 


MANAGERS 
95 William Street - - - NEW YORK 


Pacific Mutual Life Insurance Company 
For New lersey 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business—All Branches 





WILLIAM G. WHILDEN, President 


DANIEL T. WALDEN 
Vice-President 


M. A. DINNEEN, Treasurer 


AUSTIN F. HANCOCK 
Vice-President 


GEORGE BERRY 
Vice-President 








Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus . . . $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








WHAT YOU DESIRE IS COMING TO YOU 


No ‘‘ifs’’ ‘‘ands”’ ‘“buts’”’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 

DESIRE AND WHAT YOU CAN SELL _ 
GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 











WRITING BUSINESS 
PENNSYLVANIA, NEW JERSEY, MARYLAND, DELAWARE, DISTRICT OF 
COLUMBIA, WEST VIRGINIA, OHIO, KENTUCKY, MICHIGAN, ILLINOIS 


Union Casualty Insurance Co. 
HOME OFFICE, Union Casualty Building - - PHILADELPHIA, PA. 


Automobile, Liability, Collision, Property Damage, Employers’ Lia- 
bility, Workingmen’s Compensation, Teams, Elevator. 


REASONABLE RATES—HIGH COMMISSIONS A Company Admired by its Competitors 











The Fidelity and Casualty Company of New York 


92 Liberty Street, New York, N. Y. 


Annual Statement, December 31, 1912 
| EE a eee .... $11,148,389.89 


SRP ey ore 7,867, 105.85 
I oli ik iad Cd nic Ae 1,000,000.00 
Surplus over all Liabilities. .... 2,281 ,284.04 


Losses paid to December 31,1912 40,596,818.01 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Bur lary, Larceny, 
and The rance; Plate Glass Insurance; Liability Insurance —Employers’, Pub blic, Teams 
(Personal Injury and Personal Damage), Automobile (Personal Injury, Property Damage and 
Collision), Physicians’, Druggists’, Owners’ and Landlords’, Elevator, Workmen’ 's Compensation— 
Steam-Boiler Insurance; Fiy-Wheel Insurance. 
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REPORT ON SERVICE BUREAU 





CONDEMNS ALL SPECIAL RATING. 





Necessary That Companies Should 
Secure Adequate Rates—Examiner 
Discusses Compensation. 





The New. York Insurance Department 
completed an examination of the 
Workmen’s Compensation Service 
Bureau, and the examiner’s report filed 
last week with Superintendent William 
T. Emmet, gives a comprehensive re- 
vy of the history and organization of 
bureau, its purposes and activities, 
rate making methods of the bureau 
and of its predecessor, the Liability 
Conference. The report shows that 
nineteen domestic and foreign casualty 
companies transacting business in the 
United States comprise the membership 
of the bureau; the activities of the 
bureav include the construction and 
promulgation of manual rates for em- 
ployer’s liability, public liability and 
workmen’s compensation insurance, 
compiling statistics of experience, in- 
terpreting classifications of risks, super- 
vising underwriting practices and reg- 
wating commissions. 

The report gives an exhaustive 
analysis of employers liability rates, 
the effect produced upon such rates by 


vie 
the 
th 


the passage of Workmen’s Compensa- 
tions Laws, and shows the manner inp 
which compensation rates were con- 


structed for New Jersey, Massachusetts 
and Michigan. The examiner gives an 
exposition of the practice of special 
tating, shows that special rates are 
granted mainly in order to meet com- 
petitive conditions, and generally criti- 
cises the practice as wrong in principle, 
and discriminatory in favor of large 
employers of labor. 

Ou the subject of commissions the re- 
pert shows that the companies made 
many determined efforts to regulate 
commissions, and while commission 
rates have been limited and regulated 
by the bureau in certain States, as far 
are concerned, 


as bureau companies 


Massachusetts is the only State where 
commissions have been effectively 
regulated as far as all companies are 
concerned by means of legislation and 
through the effective administration of 
the insurance department. The _ ex- 
aniiner summarizes the report as 


fcllows: 

“The practice of liability insnrance in 
this country covers a period of twenty- 
five years. During the first ten years 
the companies were groping in the dark 
and destroying each other through 
reckless competition. Then followed a 
decade of co-operation, accompanied by 
efforts, well-meaning if ineffectual, to 
discover and amply correct principles 
for standard rates. The inability of 
the companies to bring all competitiors 
into ‘The Liability Conference,’ and 
the free competition that followed re- 
sulted in the practical dissolution of 
such conference as an active rate-mak- 
ing body. 

“This bureau, like its predecessor, the 
‘Liability Conference,’ has made stren- 
uous efforts to unite the companies and 
apply in the practice of liability in- 
surance mathematical principles of rate- 
making. From an impartial study of 
its activities, it is evident that it has 
not succeeded in uniting all of the com- 
panies into a compact organization for 
the purpose of maintaining uniform 
rates. This was partly due to the con- 
Stantly changing conditions in the field 
of employers liability, to the rivalry 
between the members, and to the com- 
petition from non-bureau companies. 


Rate Agreement Beneficial. 


“The failure to maintain uniform 
rates is believed by some persons to 


have been of benefit to the public, in 
80 far as preventing the establishment 
On 


of monopoly in liability insurance. 





the other hand, the absence of definite 
principles in rate-making 2ud the prac- 
tice of special rates has resulted in dis- 
criminating practices in favor of the 
large and against the small employers 
of labor. 

“The entire scheme of employers lia- 
bility insurance is now subject to 
radical transformation by the introduc- 
tion of a new principle in the law of 
employers liability. From an insurance 
standpoint, workmen’s compensation is 
far preferable to the old system of em- 
ployers liability for negligence. After 
the accumulation of a certain amount 
of experience as to accident frequency, 
it will be possible for the companies to 
ascertain the cost and consequently the 
pure premium rates with reasonable 
accuracy. But a change in the law of 
employers liability will entail a change 
in the practice of underwriting. It will 
be necessary for the companies to es- 
tablish pure premium rates upon sound 
statistical experience, and apply such 
rates in practice without unfair dis- 
criminations. 

“There is a movement in some of the 
States to eliminate the stock casualty 
companies from writing compensation 
insurance. If they are to be permitted 
to write employers liability and com- 
pensation insurance, the practice of 
special rating, unless based upon 
physical and moral hazard, will have 
to be discontinued. Similarly, exces- 
sive commissions to agents and brokers 
and other extravagant expenses of ad- 
ministration will not be tolerated by 
the employers who pay the premiums 
or the employes for whose benefit they 
are paid. 

“A study of the problem of rate mak- 
ing in employers liability insurance 
leads one to the irresistible conclusion 
that in order to maintain the solvency 
of the companies, the net premium 
retes for employers liability and com- 
pensation insurance should be placed 
beyond the reach of competitive in- 
fluence and the margin for expenses 
subjected to reasonable limitation. It 
is evident that the companies through 
combination are unable to enforce 
eauitable rates nor prescribe reason- 
able limits for expenses. There is an 
insistent public demand that compensa- 
tion insurance premiums shall be treat- 
ed as a trust fund for the workers and 
their dependents, whom compensation 
legislation is designed to benefit, and 
administered accordingly. This demand 
may be satisfied by legislation authoriz- 
ing the State department to approve 
premium rates and limit expenses. The 
future usefulness of the bureau as a 
central organization of the liability 
companies will depend largely upon the} 
degree of efficiency and faithful service 
that it will render in carrying out the 
proposed program to gather statistics 
concerning the number, causes and cost 
of industrial accidents; to provide 
facilities for the proper inspection of 
the industrial risks and to establish a 
merit system of rating based upon 
statistical experience and the physical 
and moral hazard of each individual 
risk.” 





REDUCING COMMISSIONS. 





Expected That Other Liability Insur- 
ance Writing Companies Will Fol- 
low Lead of Maryland Casualty. 





Within the next sixty days it is ex- 
pected a number if not all of the lead- 
ing liability insurance writing compa- 
nies will follow the example of the 
Maryland Casualty and reduce commis- 
sions to agent and brokers upon this | 
branch of the business. | 

The expense element in liability in- 
surance has provoked the sharpest kind 
of criticism from opponents of the sys-| 
tem and also from a number of State | 
insurance officials. Moreover, the un- | 
profitableness of the business, impera- 
tively calls for a reduction of expenses, | 
and if it be not made voluntarily, legis- | 
lation to that end will unquestionably | 
be adopted. 








Burglary Underwriters Not Afraid of 
Findings of New York Insur- 
ance Department. 





While interested in the report of the 
New York Insurance Department cover- 
ing its examination of the Burglary In- 
surance Underwriters Association, mem- 


bers of that organization are by no 
means excited in the matter, being 


firmly convinced that every feature in 
connection with the creation and opera- 
tion of the Association is in strict com- 
pliance with the law. 

The great majority of risks are rated 
according to classes, and where proper 
grouping is impracticable because of 
peculiar conditions, special ratings are 
prepared, the method of their prepara- 
tion being clearly forth in the 
manual. 

The Department finished its examina- 
tion of the association early in the 
year, and the fact that its report has 
not yet been filed would indicate that 
nothing of especial inté was dis- 
covered. 


set 


rest 


AUTOMOBILE ACCIDENTS. 





Their Frequency Suggests a Fifty Per 
Cent. Reduction in Indemnity 
Allowance. 
accidents have become! 
so frequent that managing under- 
writers assert they now constitute 26 
per cent. of the total claims reported 
to the insurance companies. In view 
of this fact company executives are 
again considering the advisability of 
reducing standard death and disability 
benefits fifty per cent. upon all claims 
resulting from automobile accidents. 
The suggestion was under review 
some time but fails eet 
general approval. So rapidly have 
claims from this source now become 
however, that it is quite the 
idea will be adopted. A it is 
before the managers. 


Automobile 


ago atom 


possible 
any rate 
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Hartford Accident’s Capital. 





The stockholders of the Hartford 
Accident & indemnity Co. have voted 
to pay in their subscriptions immedi- 
ately for the $500,000 capital stock at 
$200 a share, giving the Company an 
immediate surplus of $500,000. 


Steam Boiler Rates. 


A new 


series of rates upon steam 
boiler risks has been issued effective 
September Ist. A meeting of confer- 


ence company representatives was held 
in New York city late last week. 


GEORGE J. KUEBLER 
Attorney - at-Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 
a Specialty 
+ References on Application -i- 


Suite 720-29 So, LaSalle St. ,Chicage, Il. 


TELEPHONES: Randolph 6816 and 6817 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





LOX 


DISTRICT 


Salaried Positions 


NATIONAL 


Pennsylvania and 


Address: 





Majestic Building ° ~ 


The NATIONAL of Detroit 


ACCIDENT AND HEALTH INSURANCE 


and big futur 


capable of managit 


National Casualty Company 


PIONEER IN 


MANAGERS WANTED 


e in cities in New York, 


for producers and men 


New Jersey 


g¢ an industria 


debit. 


Detroit, Mich. 








Home Office, 


GLASS 
NAL ACCIDENT 
HEALTH 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Bec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 












August 14, 1913, — 















































Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 





GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 





Premiums Written in 1912 - $3,477 ,000.00 





The Very Best Policies at Reasonable Prices, With Large Assets 


Behind Them 


ACCIDENT— HEALTH—LIABILITY 


Automobile— Elevator —Teams —- Burglary —-Workmen’s 
3 : Indemnity—Etc., Etc. $s 33 


C.. NORIE-MILLER, United States Manager 














A Distributed Intluence 


The FIRST NATIONAL FIRE INSURANCE 
COMPANY OF WASHINGTON, D. C., is literally “in 
the hands of its friends.” These friends are more than 
2,000 in number, residing in each of the 48 States. 
This army of friends is made up of the Company’s 
stockholders—substantial business men who have sub- 
scribed to the FIRST NATIONAL’S two millions of 
capital and surplus. Many of them are also loyal 
buyers of the Company’s policies. 








If the First National is not among the Companies 
you represent, both you and we should know why. 
This can be easily determined by correspondence. 


Write us 


First NATIONAL Fire 
INSURANCE COMPANY 


OF THE UNITED STATES 
Home Office : : : WASHINGTON, D. C. 




























































The Pyrene Extinguisher | 


The Extinguisher 


THE PYRENE FIRE EXTINGUISHER, 
the device in which Pyrene is used, 
is a strongly-built double-acting pump. 
It throws a _ continuovs stream of 
Pyrene to a distance of thirty feet. 
The Extinguisher is designed for 
strength and ease of operation. 


Pyrene 


Pyrene is’ a combination of powerful 
gases, maintained in liquid form, with- 
out pressure, and absolutely void of 
moisture. When Pyrene liquid is sub- 
jected to a temperature of 200 deg. F. 
or over, it is immediateiy transformed 
into a heavy, dry, cohering, non- 
poisonous gas blanket. 


When the contents of one extinguisher 
is thrown on the fire 3,760 cubic feet 
of extinguishing gas are generated. 
The hotter the fire, the greater the 
expansion of gases. 


In its liquid state Pyrene contains 
neither acid nor alkali. 


Pyrene liquid does not lose its strength 
or deteriorate with age. 


Pyrene liquid will not freeze at a 
temperature of 60 deg. F. below zero. 


Length 14 in, Weight 5 Ibs. filled. 
Prices $6, $7 and $8, 


Write for information 


Pyrene Manufacturing Co., 1358 Broadway, New York City 
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ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 


“Qne to-day is worth two to-morrows ” 











